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DISCUSS FIRE INSURANCE PROBLEMS 


Commissioners’ Committee, in Short Session, Receives Model Rating 
Bill from National Board 


HE fire insurance committee of the National 
Convention of Insurance Commissioners 
met in New York this week (Monday and 
Tuesday) and amused itself and a 
number of insurance newspaper men by 
discussing the fire underwriting profits and 
loss agreement between the Convention and 
the National Board of lire Underwriters. 

The Monday session was scheduled for 10 A. M. and actually 





| got under way shortly after 11. Colonel Joseph Button called 
| the meeting to order and at once turned it over to Howard P. 
| Dunham and Thomas S. McMurray, chairman respectively of 


the committees on whether or not the underwriting agreement 
should be amended and on the conflagration hazard. 

No new arguments were presented and the session lasted a 
short hour and a half, during which the only interesting occur- 
rence was the presentation by Wilfred Kurth, vice-president 
of the Home Insurance Company, of the conflagration statis- 
tics for the years 1921, 1922 and 1923, as gathered by the 
National Board, and which showed that the losses under that 
heading had averaged 2.6 per cent of the premiums collected. 
As there were no major conflagrations during this period, it 
was contended that these figures tended to prove that the 3 
per cent allowance under the agreement will prove insufficient 
in case of such an occurrence. The figures showed that 1922 
was the worst year of the three, when the conflagration losses 
amounted to 4 per cent of the premiums. 

Mr. Kurth, for the benefit of new commissioners, reviewed 
the evidence against the original proposal as to conflagrations, 
which was that they be considered separately for each state, 





and set at a figure equal to 10 per cent of the premium income 
of the state. 


Commissioner James A. Beha, of New York, asked a num- 


ber of pertinent questions concerning the present agreement 
and satisfied himself that it works no hardship on New York. 
The talk then veered to the profit and loss section of the 
agreement and was featured by a barrage of questions from 
Commissioners Wesley Monk, of Massachusetts, Harry L. 
Conn, of Ohio, and Beha on the question of including interest 
on reserves in figuring underwriting profit. Mr. Kurth was 
ready with answers and the commissioners finally seemed satis- 
fied. The meeting then adjourned until Tuesday morning. 
No action was taken. 


Unirorm Ratinc LAw 
Colonel Button’s gavel descended shortly after ten Tuesday 


morning. The two matters before the full committee were the 
considerations of the contingent commission resolution offered 
at Pinehurst a year ago by W. Stanley Smith, of Wisconsin, 
and further consideration of uniform rating. It was at once 
decided to postpone the contingent commission question on 
account of the absence of Commissioner Smith. 


Thereupon the chair called for Mr. Kurth to present such 


further progress as might have been made by the National 
Board in its investigation of uniform rating. Mr. Kurth at 
once responded by reading a model bill drawn up by the 
Board’s legal advisors. Following this reading it was decided 
to meet again sometime in June, in conjunction with the execu- 
tive committee, and in the meantime the bill was referred to 


(Continued on page 21) 
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ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 


To be frankly advised of his needs. 
To be intelligently informed of insurance advantages. 
To be properly covered with adequate protection. 


ACCIDENT AND HEALTH INSURANCE—IS THE PASS KEY— 
THAT OPENS— 


FOR THE SALESMAN, the opportunity to acquire desirable information. 
FOR THE PROSPECT, the opportunity to receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE—HAS BEEN PROVEN— 
AN ALLY— 


FOR THE SALESMAN, in providing an unlimited field of prospects. 
FOR THE PROSPECT, in providing an invaluable form of protection. 


THE SAME COMMISSION HERE AND HEREAFTER—THIS YEAR AND NEXT 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 


LIFE # ACCIDENT « HEALTH # GROUP 
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THE HEALTH AND ACCIDENT 
BUSINESS 

URING the year 1924 the life insur- 

ance business made rather tremen- 
dous forward strides, just as it did in 
1923. About one year ago the health 
and accident underwriters were startled 
(or were they?) by an address delivered 
hy W. T. Grant, president of the Busi- 
ness Mens’ Assurance Company, Kansas 
City, Mo., before the Health and Acci- 
dent Underwriters Conference, in which 
he pointed out that the growth of the 
health and accident business had, in the 
past, not been proportionate to the growth 
of the life insurance business—or, for 
that matter, the fire insurance business, 
either. In very effective language he 
showed this lack of growth as being due 
to the unprogressive methods in vogue 
with the health and accident selling orga- 
nizations as compared to the modern and 
very progressive methods used by the life 
insurance sales organizations. There is 
very little room for doubt that the great 
increases in life insurance sales during 
the past few year’s can be largely attrib- 
uted to the means employed by company 
executives to secure the best type of sales- 
men and to educate them properly in 
their chosen work. Furthermore, as is 
well known, the agents themselves are 
devoting a great deal of their own time 
and money to educational work and to 
(eveloping new avenues for the sale of 
life insurance. The very fact that there 
'SN0 organization to which purely acci- 





dent and health salesmen can affiliate 
themselves is an indication of the fact 
that they are not of as progressive a type 
as are the fire and life agents, who main- 
tain strong organizations. There is little 
doubt but that the acquisition cost of the 
business is high, as at present organized. 
That is but an indication that money 
spent for acquisition is not going in the 
right direction. Agents and public alike 
stand in need of education upon the sub- 
iect of health and accident insurance and 
until ways and means are provided to 
serve that need the line will continue to 
deserve everything Mr. Grant said about 
it. More than a year has passed since his 
arraignment was made, yet there has been 
not the slightest sign of response from 
the underwriters. At a meeting of the 
same body held last week, R. N. Rowland, 
of the National Casualty Company, re- 
ferred to the same subject and did stir 
his listeners to the point of organizing a 
committee to classify agents, presumably 
with the idea of keeping out of the busi- 
ness, even temporarily, those agents that 
have been proven unsuited to it. This 
move, while important in itself, takes into 
no account the educational needs of the 
business. This is a subject which should 
be discussed and some definite steps 
should be taken to remedy the unsatis- 
factory conditions which at present pre- 
vail. Te Specrator has good reason 
to know that the health and accident men 
are the most unresponsive to efforts in 
their behalf of any of the three great 
classes of insurance men. It looks for- 
ward to a time when such a statement 
could not honestly be made. 





WILL IT SUCCEED? 

QUESTIONNAIRE, sent to surety 

companies by the Joint Conference 
on Surety Bonds, contains a series of in- 
quiries which apparently are formulated 
with the intention of finding out exactly 
how the companies stand with regard to 
contract bond underwriting. As such, 
it is a laudable effort. How far it will 
succeed, obviously remains to be seen. 
Whether or not this action has been 
forced upon the Conference by the reso- 
lutions adopted at the last meeting of the 
Associated General Contractors is, per- 
haps, debatable; but it seems more than 
likely. Those resolutions, it will be re-- 
called, sought reforms in present contract 
bond writing practices and even suggested 


5 


supposedly remedial legislation. As a 
gesture, the questionnaire now being cir- 
culated is superb; but when it propounds 
certain queries, a reluctance to answer 
may be observable. One question on the 
list is: “Have you any agent or agents 
in this State who are engaged in any other 
line of business in which he or they can 
pass on, or influence, the awarding of 
contracts that are bonded ?”’ Suppose, for 
instance, that a surety company had such 
an agent, and that that agent was influ- 
encing the award of contracts which were 
being bonded. If the agent, either di- 
rectly or indirectly, profited by “a word 
in the right place,” is it credible that he 
would admit the implication? Again, if 
that agent is turning in a large volume of 
valued business on which a company 
makes fair profit, is it logical to suppose 
that that company will “give him away”? 
The Conference is dealing with fine 
theories and finer ideals in asking ques- 
tions like the one quoted; but the ma- 
chinery of contract bond operation is con- 
cerned mainly with facts and those facts 
may prove a serious stumbling-block 
to the complete and altruistic success of 
the Conference questionnaire. 





HE Superintendent of Insurance of 

the State of New York, having de- 
cided to ignore one, Samuel Untermeyer, 
who gave undesired (but not unexpected 
to those who know) support to his plan 
having State appointees on the 
boards of mutual life insurance com- 
panies of this State, is reported to be 
eagerly awaiting the arrival in New York 
of Charles Evans Hughes, former Secre- 
tary of State, who is now vacationing in 
the Bahamas. He confidently expects Mr. 
Hughes to lend support to his plan, and 
acknowledges that he would consider such 
support far more desirable than that of 
Untermeyer. His hopes may not be fully 
justified, however, for Mr. Hughes set up 
the machinery now in vogue and it has 
proved eminently successful. The man- 
agement of the companies in question is 
beyond reproach and bids fair to remain 
so indefinitely. The proposal of Mr. 


for 


3eha is socialistic in its tendencies and 
would force the policyholder owners of 
the companies to submit to the voice of 
a non-owner and political appointee in 
their council chambers. We doubt that 
the policyholders desire this—certainly 
none that we know of do; and theirs 
should be the say. 
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Paid to Policyholders and their Beneficiaries 





SS 
a 
BALANCE SHEET OF 
INSURANCE COMPANY, SACRAMENTO 
December 31, 1924 
ADMITTED ASSETS LIABILITIES 
Real Estate—Home Office Building............ $1,500,594.89 Net Reserve—Set aside to meet insurance obliga- 
Adlupitier eA ASStOLe.. . <..5 cis 6 oss ov x sic sp cverercnee 80,409.32 tions as they may fall due by death or maturity 
First Mortgage Loans—Secured by real estate of 23,041 policies amounting to $59,275,029. . . .$6,667,096.07 
appraised at over $9,000,000................. 3,540,798.02 Claims Reported—Cash set aside to pay claims 
Policyholders’ Obligations—Loans and _ lien which have been reported but of which proofs 
notes to accommodate individual policyholders, have not been received... ......606000c000ce. 26,294.00 
secured by cash values of their policies........ 1,665,744.10 Premiums and Interest Paid in Advance and 
Cash on Hand and in Banks—Over 70% draw- Accounts Accrued. ........60.56:ieccceccee 66,216.84 
SE Ry erates AER eer 495,060.59 Taxes for 1925—Reserve to cover taxes payable 
Bonds—Government, and Public CiNen C-CUELeRt eat a... occ tes cee noe 48,398.18 
ee ag Pe anccaeaiae.caeeeanieatee 117,725.00 All Other Liabilities........................ 250,896.95 
Interest Due and Accrued—Mortgage loans PWADICEU SOC. occ lc hence shard seed $500,000.00 
Ee aah Css see pases Eas alts kals sal fayehons masters 106,280.37 Unassigned Funds—Surplus....... 401,717.74 
Premiums in Course of Collection—Covered tliat 
ESV OUICVCSEIVES a. 50. 5:5)56751 5.26109 G si Bia 9:8 Yona ,808. ities 7 : 
) yholders’ Surplus—aAll of which forms a 
Reinsurance Due and Other Assets......... 37,198.78 fund for additional protection of policyholders.. 901,717.74 
sais paresnsnt nnepinasevanowerseal $7,970,619.78 i ee 


DURING 1924 THE COMPANY— 


ERED Oi et ane eran di ty Sr scdhaeern ne eve $806,959.17 
Increased its Insurance in Force................. 0.0.0 ccc cece cece ecaeee $6,833,947.00 
Increased its Admitted Assets............00.0 000000 e ences $1,040,252.03 
Increased its Income over 1923 by................ 0.0.0.0 ccc ccc ccc ceeeee $690,461.42 
Peal AACN EO BES MATEUS 5s 56. 6 2 5 case eierietnic dale wie BUENA He and eae ee $157,451.27 


Attractive contracts for high-class agency representatives in California, Oregon, Nevada, Arizona, Texas 


and Oklahoma. Address 


J. R. Kruse, Vice President. 






























































New Home Office Under 











FOUR YEARS YOUNG 


Our Business in 1924 


Capital and Surplus over $358,000................... Gain 14+% 
Savings in Mortality $73,000 or...................0.0005. 66 % 


We have paid to our Policyholders or their beneficiaries since 
our organization started—$202,476.15. 
SALESMEN WANTED 


Minnesota, Iowa, Nebraska, Missouri, Kansas, Arkansas, 


Oklahoma and Texas. 





National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 


PE ET LIE ee ete he TC ee Gain 13+% 
Pd hau Nick deities ee eee Gain 25+% 
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NATIONAL ASSOCIATION 
MEETING 





Campaign for Larger Local Dues 
Emphasized at Gathering 





EXECUTIVE COMMITTEE SESSION 


Association Considering Retiring from 
Publication Business 

The meeting last week of the executive com- 
mittee of the National Association of Life Un- 
derwriters was the first since the occurrence of 
two important events, the first being the ap- 
pointment of a traveling assistant to the presi- 
dent and the other being the death of Charles 
Jerome Edwards, general agent in Brooklyn, 
of the Equitable Life Assurance Society of the 
United States and a former president of the 
National Association for two terms. For many 
years Mr. Edwards was a prominent factor in 
the Association, which has suffered a severe 
loss by his death. He had always been a mem- 
ber of the publications committee of the Asso- 
ciation and was largely responsible for that 
branch of its activities. 

The National Association has for several 
years been hampered by a lack of funds, a 
fact which has made it incumbent upon the 
presidents of the Association to do a tremend- 
ous amount of traveling in its interest, but at 
their own personal expense. It has been recog- 
nized that this fact limited the field of candi- 
dates for that high office to an extent wholly 
undesirable. This state of affairs led the 
trustees of the Association to appoint this year 
William A. Searle as traveling assistant to 
President John W. Clegg. Mr. Searle, who is 
a very energetic and intelligent man, has just 
returned from a trip through the Middle West 
which was considered very successful. 

These events, when coupled with the recently 
inaugurated campaign of the National Asso- 
ciation to bring about an increase in the rev- 
enues of local associations in order to provide 
for a broadening of their activities, have led 
to rumors that an eventual rearrangement of 
the Association’s finances is contemplated. It 
is also known that members of the executive 
committee have been discussing the possibility 
of discontinuing the publication business of the 
Association. This business has been a consider- 
able care to Association officers, involving much 
time and responsibility, and the death of Mr. 
Edwards will materially increase these cares, 
ii in Pe fact that no successor to 
a = “ne of the publications committee 

und. Since practically all of 

the Officers are voluntary and men of large 
affairs, they cannot devote much time to the 
Rey sha time as Guy have to give 
tiie see activities very necessary to 
— = success. In other 
‘one ee ie He the publications depart- 
i shee , SO long will the Association 
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ats siness at present Provides an in- 
of about $6000 per annum, which income 


A. P. Earle to Head Montreal Life 

A. P. Earle, who has been appointed presi- 
dent of the Montreal Life Insurance Company, 
formerly the Travelers’ Life Insurance Com- 
pany of Canada, brought the company to its 
present successful financial position. Mr. 
Earle has been the guiding hand of the or- 
ganization for some time, though not in the 
office of president, and is in a large measure 
responsible for the fine surplus over all policy 
and stock liabilities. At the present time the 
company has over $20,000,000 of insurance in 
force and the policyholders’ dividends are to 
be commensurately increased. The amount of 
new business is being rapidly built up, and 
this, in itself, augurs optimistically, as the 
ereater part of the company’s business is in 
the Montreal district. 








John G. McQuarrie New Utah 
Commissioner 

Sat Lake City, Uran, March to.—John G., 
McQuarrie, assistant manager of the Salt Lake 
City branch of the Kansas City Life and the 
Rocky Mountain Agency and prominent in local 
insurance circles for several years, is the final 
choice of Governor Dern for State Insurance 
Commissioner. Mr. McQuarrie will assume his 
duties at once. Commissioner John W. Walker, 
who held the office for four years, has already 
taken up his new duties as manager here for 
the Union Central Life. 


the Association officers are loath to cut-off 
until means can be found to offset it. At the 
present time the Association receives $3 per 
year from its members, a sum which is all 
out of proportion to the character of the work 
accomplished. A small increase in the dues of 
the National Association would put its finances 
in such shape as to make it independent of any 
other income, a condition of affairs greatly 
desired by the officers and trustees. 

Just whether or not these aspirations will 
ever be realized fully will depend largely upon 
the success of the work done by Mr. Searle. 
It has been definitely decided that he will make 
every effort to increase largely the member- 
ship of the Association and bolster up its esprit 
de corps. He will give active aid in the cam- 
paign to strengthen local associations all ower 
the country. The results of his work will be 
watched with great interest. 

The officers of the Association have come 
to these conclusions through a sound and log- 
ical train of thought. They are all agreed 
that the life insurance business should be sold 
by regularly licensed whole-time agents only 
and are therefore susceptible to the charges 
of inconsistency which naturally result from 
their maintaining a publishing business in com- 
petition with legitimate insurance publishing 
houses which are fully organized to give the 
insurance publishing. THe 
SPECTATOR and its contemporaries have-strongly 
supported the Association at all times and at 
every opportunity, despite the anomaly of the 
situation, and the officers appreciate that fact. 
It is believed that they look forward to remedy- 
ing the situation at the earliest opportunity. 
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COMMENT ON STATE DIRECTORS 
Policyholders Outside New York Might 
Object—Possibility of Each State 
Wanting Representation 
In connection with the proposed idea of 
Superintendent of Insurance James A. Beha 
of New York providing for a representative 
of the State upon the boards of directors of 
domestic mutual life insurance companies, THE 


Spectator has received comment from two 
sources as follows: 

While I am much interested in the proposal 
of Mr. Beha to have the State of New York 
represented on the boards of directors of New 
York companies, I am of the impression that 
it will not be advisable for the officers of com- 
panies of other States to be too conspicuous in 
commenting on the matter. In a sense it is 
something that does not concern the officers of 
life companies of other States, or at least I 
think it might be so viewed by the New York 
Legislature. 

On the other hand, the great bulk of the 
policyholders of the New York companies live 
outside the borders of the State, and I can see 
how the policyholders of New York companies 
in, say, Illinois or Missouri might object to 
having their company managed by appointees 
of the government of the State of New York, 
and also might say that if State government is 
to be adopted Illinois and Missouri should also 
have a representative on the board. 

The fact that the proposal appeals to Samuel 
Untermeyer is sufficient indication of the harm- 
ful possibilities that might result. To my view 
it would be a very serious blow to the institu- 
tion of life insurance to introduce politics into 
the management of the life companies, as would 
undoubtedly be the case if Mr. Beha’s proposal 
should be adopted. 

Of course we all realize that life insurance 
is becoming more and more a semi-public busi- 
ness and that therefore we must anticipate in- 
creased activity on the part of representatives 
of the public looking toward a safeguarding of 
the policyholders’ interests. Under existing 
conditions, however, I can see no need for 
adopting Mr. Beha’s suggestion. The injection 
of political control into the conduct of the life 
insurance companies woula be most unsatis- 
factory. 


AFFIRMS LOS ANGELES RESOLUTION 
National Association Committee to Take 
Up Princeton Case 
At the executive committee meeting of the 
National Association of Life Underwriters 
last week, action was taken to affirm the Los 
Angeles resolution relative to the insurance 

upon the senior class of Princeton. 

A committee, which will call upon Presi- 
dent Darwin P. Kingsley, of the New York 
Life Insurance Company, will be appointed by 
President J. W. Clegg, of which Edward A. 
Woods of Pittsburgh will be a member. 

The resolution in question involves the plan 
under which the insurance is handled by a 
member of the official staff of the Princeton 
Alumni Association, to be rotated each year. 
The New York Life Insurance Company 
wrote the insurance last year and it is under- 
stood that the Prudential Insurance Company 
of America will write it this year. 


—In the leaflet “Actual Versus Expected Mortality’ 
the ratio for: thefive-year period, 1914 to 1918, ir- 
clusive, the Northwestern Mutual Life of Milwaukee 
should be shown as 62.18 per cent and not 72.18 per 


cent. 
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HIS radio station began broad- 

casting from ‘‘The Insurance 
City’’ on February 10. It has been 
heard across the continent, with 
enthusiasm. Tuesday and Friday 
are its regular nights. Thus far it 
has devoted an extra night each 
week to special high-class features 
relayed from New York. — =~ 
It broadcast the Inauguration. 
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STATES POSITION 





James A. Beha Supports Plan for 
Public Director of Life Companies 





NO LEGISLATION THIS YEAR 


Wants to Inject Non-Management Ap- 
pointee Into Boards of Mutual 
Companies 
James A. Beha, Superintendent of Insurance 
of New York, has issued a statement, appended 
herewith, in reference to his position on the 
plan, proposed by him, to have the State repre- 
sented on the boards of directors of mutual life 
insurance companies : 
The suggestion that I 


made in annual 


that the Superintendent of 


by law, to name some of the candidates for directors 


my report, 


Insurance be authorized, 
to be voted on by the policylolders of the mutual life 
insurance companies of New York seems to be mis- 
understood by scme and deliberately misconstrued by 
others. 

As to the 
that prompted it, I desire to make a 
of stock life 
into mutual companies was strongly urged for many 
years the subject 
study, on the theory that the policyholders would then 


the 
brief statement. 


recommendation made, and reasons 


The conversion insurance companies 


by those who had given careful 
control the companies and not a group of stockhold- 
ers, who had no interest in life insurance except in 
making money thereby. It has been repeatedly pointed 
out, that the tremendous aggregation of assets repre- 
sented by the life insurance companies should not be 
subject to the or a group of 
men, but that it should be vested absolutely in the 
policyholders. 


It was argued that 


control of one man, 


of the 
If this 
recommendation as 


mutualization 
this 


my 


the 
bring about 


com- 


panies would result. had 
accomplished, 
of 


necessary. 


been actually 
to the 
been 
however, and 


election independent directors would not 
After 
consultation with 
the facts. I am convinced that 


the control of the mutual life insurance companies by 


have personal investigation, 


after those who are 


in a position to know 
one man, or a group of men, as at 
is more absolute 


present operated, 


than it was under stock control. The 
idea that policyholders control the mutual life insur 
ance companies is all right in theory, but it does not 
exist in fact. The officers of the mutual life insur- 
ance companies through their agents and other repre- 
sentatives are in a position at any time to secure sufti- 
cient proxies to elect any director or directors thev 
favor. The great mass of policyholders do not, and 
can not, exercise their right to vote. They are not 
familiar with the affairs of the company. They are 
not organized as is the agency force, and therefore no 
true expression of their views on any proposition, in- 
cluding the election of directors is ever expressed. 
I have no desire to reflect in any way upon the 
Integrity, standing or efficiency of the splendid men 
who are officers of the mutual life insurance com- 
panies, On the contrary, I know they realize they 
are in the nature of trustees for the policyholders and 
that they conscientiously perform their duties. It is 
a fact, nevertheless, that because of their official posi- 
tions they control the agency organization and there- 
by are able to get proxies from a sufficient number of 
policyholders not only to continue themselves indefi- 
wed in office, but also to name their successors, 
Ww - for one reason or another, they wish to retire 
of'GY Fmsesatesar shoal be proved ro 
ce a shee spite ~ opinion there should 
eae. - 0 we mutual life in- 
ii a me Me S00: aehorted, not by the 
oo. a See is being done under 
Which would Fei ag ile gos Sie hy wd 
Pendent of management iim phi amen ata 
é control 
me how or by 
Suggested. If 
ance, who 
any 


It is immaterial to 
whom these independent directors are 
not by the Superintendent of Insur- 
ie uae = analysis represents more than 

) official the policyholders, it 


in the 


would 


J. M. STEPHENSON ELECTED 
PRESIDENT 

Millionaire Son-in-Law of Former Vice- 

President Will Head Conservative 

Life 

At a meeting of the board of directors of 
the Conservative Life Insurance Company of 
America, South Bend, Ind., last week, Joseph 
M. Stephenson, former treasurer of the com- 
pany, was elected to the presidency, succeeding 
D. W. Place, recently deceased. Mr. Stephen- 
son is a millionaire and has the distinction of 
being one of the youngest company presidents 
in the United States. He is the son-in-law of 
the former vice-president, Senator G. R. Sum- 





J. M. STEPHENSON 


mers, and has the control of the entire Summer 
estate, comprising several millions of dollars. 
Mr. Stephenson was born in Rochester, Ind., 


recommendation 








accomplish the same results if the 
were made by the governor, the justices of the court 
of appeals, cr some other public official. It would 
be entirely agreeable to me, if the nominations for 
independent directors were made by any of the off- 


of busi- 


cials enumerated upon the recommendation 
ness organizations like the Chamber of Commerce cf 
the United States, the- Merchants Association of the 


city of New York, or the Chamber of Commerce of 
New York. 

It was my intention to 
lation covering my suggestion on this subject at this 
session of the legislature nor until the opportunity is 
merits demerits of 


not introduce any legis- 


given to carefully study the or 
the proposition. 

I am firmly convinced that the recommendation 
which I have made is sound and in the interest of 
the policyholders and will, in part, carry out the in- 
tent contained in the laws governing the election of 
directors of mutual life insurance companies, passed, 
following the so-called Hughes-Armstrong investiga- 
tion. It was incorporated in my annual report with 
the idea that free discussion would follow, and with 
the hope that after matured deliberation and, investiga- 
tion the officers of these companies would voluntarily 
bring about this reform in the election of directors; 
or if legislation was deemed proper, it could be secured 
with the co-operation and approval of the officers of 
the companies themselves. 
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He received his early educa- 


on June 22, 1892. 
In his early 


tion in the local public schools. 
teens he was sent away to the Staunton Mili- 
tary Academy; from there he attended Notre 
Dame University and the Indiana University. 
Subsequent to his graduation he embarked upon 
a financial career and received an appointment 
as assistant State bank examiner for Indiana 
in 1912. One year later -he became cashier of 
the International Trust and Savings Bank at 
Gary, a position which he held four years. In 
1917 he emigrated to South Bend as business 
manager of a large newspaper. Three years 
afterward, in 1920, he was made its publisher, 
an office he still holds in addition to his other 
financial and industrial enterprises. 
Mr. Stephenson is the largest 
stockholder in the Conservative and his hold- 
ings, together with those of the secretary and 
Vice-President Burkart, all of which are 
pooled, completely control the organization. His 
wide experience in industrial, publishing and 
financial enterprises, together with his venal 
enthusiasm, implies and aggressive policy in 
extending the field of the Conservative Life. 


individual 





Remarkable Progress of Acacia Mutual 
Life 

Very notable increases in important items 
of its statement were made last year by the 
Acacia Mutual Life Association of Washing- 
ton, D. C., which thus continues a record of 
progress which has been especially marked 
during the past eleven years. The Association 
is far stronger financially than ever before, and 
made a very substantial gain in insurance in 
force last year, as well as in its assets and 
surplus. Its new insurance paid for in 1924 
was $38,148,700, while the insurance in torce 
increased $22,434,600 to the sum of $174,625,- 
300. The assets increased $2,948,008, having 
reached the sum of $12,365,815; and after in- 
creasing the reserve by $2,635,145, an increase 
of $277,063 is shown in surplus, which now 
amounts to $1,248,501. These figures are the 
more impressive when it is borne in mind that 
eleven years ago the assets were but $437,290, 
the surplus only $10,803, and that the insur- 
ance in force little exceeded $7,000,000. A 
particularly notable feature of the company’s 
progress is the increase of over 600 per cent 
in insurance in force within six years, that gain 
having been made with a small field force. 
The Acacia Mutual Life has territory open 
for high-class agents in thirty-five States. It 
is a mutual old line company, but its writings 
are limited to master Masons, and it is con- 
ducted for the sole benefit of its members and 
their beneficiaries. The president, William 
Montgomery, and his associate officers are 
entitled to congratulation upon the fine results 
achieved during the past year and the past 
decade. In addition to President Montgomery, 
the official staff includes J. Harry Cunningham, 
vice-president; J. P Yort, secretary and actu- 
ary; Charles E. Baldwin, treasurer ; George W. 
Evans, assistant treasurer, John V. Sees, gen- 
eral counsel; John B. Nichols, M.D., medical 


director. 
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THE KANSAS LIFE INSURANCE CO. 


TOPEKA, KANSAS 
ANNUAL STATEMENT FOR YEAR ENDING DECEMBER 31, 1924 


ASSETS 

State, County and Municipal Bonds,........ $862,162 .17 

On Which the Accrued Interest Amounted to 17,158 .48 
Interest Has Never Been Defaulted on Any of 
These Bonds. 

Real Estate First Mortgages................. 
Secured by Property Valued at More than 
Double that Amount and on Which there was 


722,598 .75 


~ 


Past Due Interest of less than 4-5 of 1 Percent. . 5,611.75 
pnd Accrsed: Tnterest Ol ....654.<. 5.365 0c aiaecs we 14,627 .45 
Policy Loans and Premium Notes...... 150,408 .95 


These Loans and Notes Were on the Company’s 

Own Policies, and Accrued Interest Amounted 

TOSSES So eRe a prep a te Se, eee: 328 .31 
Net Premiums on the Company’s Own Pol- 

icies, Now Past Due and in the Course of Col- 


TEETIC IIE SY Repay er go PR ee Paar ere peer ee 49,116.50 
The Total of the Three Items Above was Fully 
Covered by the Deposit of Securities with the 
State Treasurer of Kansas. 
Real Estate at Actual Cost................. 34,922 .99 
Cash in Office and Banks not on Interest.... 9,366 .26 


Cash in Banks Drawing Interest............ 86,025 .31 


on which Accrued Interest Amounted to...... 182 .31 
Due from Other Solvent Companies for Re- 

EES ea a RRS Cea ree Peri nee 14,481 .47 

WotaliASsets «o.oo. eis ace os evcs os sa sel, BOC O00 10 


LIABILITIES 
Reserve Fund for the Protection of All Out- 
standing Policies as Required by the Law 
of the State of Kansas... os... <0s6 ses ca $998,236 .30 
To Cover this the Company had Approved 
Securities on Deposit with the State Treasurer 
of Kansas. 
A Fund for Installments not Yet Due on Cer- 


tain Death and Disability Claims......... 35,938 .73 
A Fund for a Death Claim Which Had Been 
Reported But on Which No Proofs Had 
Lat i ne ee rete ae 1,000.00 
This Claim has Since Been Paid in Full. 
A Fund Covering All Unused Policy Coupons 
and Accrued Interest Thereon............ 110,644 .08 
‘An Amount Which the Company Expects to 
Pay for 1924 Taxes Which are Payable in 
MU Bice aig. sac ah a cesire aaa vais ee RTT OE AOS 8,900.75 
Premiums and Interest Which Were Col- 
lect@d in: AGVANGE . <6.06. 66s si0 Sire es isid eee 5,094 .49 
Unpaid Accounts and Miscellaneous Liabili- 
COS re ee ent re et eee eee 6,882 .55 
Capital Stock Fully Paid-up..... $419,550.00 
SCTE) OE Se Ge Rey ee eae Lee 380,743 .80 
This Total, According to Law Must be for the 
Further Protection of Policyholders....... 800,293 .80 
Motalibiabilities:. ... 2664. Ch Sea ces veces $1,966,990 .70 


INSURANCE IN FORCE, $14,039,678.00 














192 
FINANCIAL STATEMENT 


AS OF DECEMBER 31, 1924 


RS eae paw oon ee ws wives win pis wee mnie a Spe SiN ee AE $17 061,347 .06 
LIABILITIES— 
eS FR ON TT $14,812,965 .92 
Total Policy Claims awaiting proof, Cou- 
pons and Dividends left to accumulate 
at Interest, Supplementary Contracts, 
Prepaid Premiums and Interest, Re- 


served for Taxes aud Special Reserves. 1,385,581.88 


PCr. @ fh a ipa 74,299 .07 
Capital Stock........... $250,000.00 
Surplus, Apportioned and 
Unapportioned....... 538,500.19 
Surplus as to Policyholders.............. 788,500 .1 


9 
$17,061,347.06 
GAINS OF 1924 


USER Ans ARN NOMNUE TE GRMN Sg 20s. a was cba wsrers © wis So S08 $1,249,554 .30 

OE Ais RUTBRIERTICE BEN RAMICE oo 5 545500 e:aviniep 91 Be 6s vis eieee 8,583,630 .00 

Insurance in Force December 31, 1924..............-0002- $118,031,431 .00 
A RECORD OF SERVICE 

Artes Pai POUNCE ooo coo cv 02x 40 05.0 os ve 00 oe over $18,000,000 .00 


192 
A YEAR OF PROGRESS 


We like to think of the figures at the left as being the RESULT 
of and the PROOF of SERVICE well rendered. 

These gratifying results have been accomplished not alone 
through the progressiveness of this Company’s executives—nor 
through its efficient field and home office forces, but through 
the harmonious coordination of all these factors. 

The policy of the Management of the Royal Union will be to 
continue to build under safe underwriting principles. 


ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


A. C. Tucker, President Wm. Koch, Vice President 
D. C. Costello, Secretary 











AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A NEW, COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally arranged book The Eastern 
Underwriter says it is ‘‘Written in his best and cleverest vein 
by one of the country’s leading experts on the subject.”’ 

This excellent reference and text-book has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMOBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: ‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.”’ 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance. 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 
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WESTERN UNION LIFE’S ACTIVITIES 
will Enter Massachusetts—Company in 
Good Financial Condition 
The convention examination of the Western 
Company, Spokane, 
which was participated in by the Insurance 
Departments of Washington, New York and 
Oregon, has been completed and shows that 
organization to be in a good financial position. 
The statement, made as of December 31, 1924, 
reveals admitted assets of $8,950,468, with a net 


reserve of $7,330,040. The total income was 


surplus was $587,480. 





shows a surplus to 
' 500,000 capital. 

business last year was, $8,384 
the year with $27,028,214 of life insurance in 
Since its organization the company has 
s policyholders and their beneficiaries 
59. A fine selection of risks in favor 
any is indicated by an actual to ex- 
year of but 29.7 per cent. 
progressive company are: 
first vice-president, 
second vice-president, J. O. 
president, George H. Wood- 
» S€cretary and treasurer, F. B. Olds. 


Pected death rate last 
The officers of this 
: A. Otis Birch: 
V. OH, Savage; 

Smith; third Vice- 








aggregated 


During the period included in the examina- 
tion, the company paid to policyholders the 
sum of $867,497, and at the end of 1924 its 
Also at the end of 
1924, the Western Union Life had ordinary 
insurance in force of $54,650,552, and group 
insurance in force of $3,313,550. 
port, the examiners say: 
and has always been, a strong financial insti- 
tution,” and point out that: “The company has 
paid dividends to stockholders for many years 
with the exception of the year 1920. The rate 
of dividend has been, in recent years, 8 per 
cent on the par value of the capital stock.” 


In their re- 


“The company is, 


is gradually 


broadening its field of service, and the com- 
pany’s application for admission to transact 
business in the State of Massachusetts is now 
pending before the commission of that Com- 
R. Hurst, former State 
actuary for Massachusetts, who has been con- 
nected with the Massachusetts Savings Bank 
Life Insurance Company, has been appointed 
assistant secretary of the company and will 
establish it in Massachusetts. 


Substantial Gains of Great Republic Life 

A fine record was made in 1924 by the Great 
Republic Life Insurance Company of Los 
Angeles, Cal., among the gains made having 
been one of $420,164 in assets; one of $60, 106 
in surplus, and one of $306,014 in reserves. It 
issued over $500,000 more life insurance last 
year than in the preceding year, and gained 
about $2,700,000 in insurance in force. The 
company reports admitted assets as of Decem- 
ber 31, 1924, of $2,828,680, and after provid- 
ing a legal policy reserve of $1,728,464, and 
making due provision for other abilities, it 
policyholders of $675,623, 
Its new paid-for 
,150, and it closed 


D. Duffield, president of the Prudential 
ee Company of America, addressed the Char- 
ote, N. C., Chamber of Commerce last week. 


Progress of St. Joseph Life 

An increase of over $192,000 in assets was 
made last year by the St. Joseph Life Insurance 
Company, St. Joseph, Mo., which also added 
nearly $150,000 to its legal reserve on policies, 
and increased its surplus as to policyholders 
by over $33,000. It now has $11,738,785. of 
insurance in force; its admitted assets aggre- 
gate $1,967,065, and its surplus to policy- 
holders is $555,475, including capital, $100,000; 
surplus assigned, $254,422, and surplus un- 
assigned, $201,053. A large portion of the 
company’s assets, December 31, 1924, was in- 
vested in first mortgage farm loans, these 
aggregating $1,463,835, and it carried a cash 
balance of $22,805. Other resources consisted 
of interest due and accrued, $106,015; policy 
loans and notes, $362,492; premiums in course 
of collection, $20,321, and agents’ balances, 
$33,863, these items footing up to over 
$2,000,000, and after deducting certain items 
there remain admitted assets of $1,967,065. 
The chief liability is the legal policy reserve, 
$1,357,062. All policies issued by the com- 
pany are registered and secured by a deposit 
of first mortgages. A. L. McPherson is presi- 
dent of this steadily progressing company, and 
Walter W. Head is its vice-president. These 
gentlemen have held their offices since the 
organization of the company in 1913, having 
been among its incorporators. Its other off- 
cers are: H. E. McPherson, vice-president and 
secretary; Frank B. Dilts, actuary and assist- 
ant secretary; Dr. C. H. Wallace, medical 
director; Dr. H. K. Wallace, assistant medical 
director: Robert A. Brown, counsel. 


Excellent Advances of Kansas Life 

During the year 1924 the Kansas Life In- 
surance Company of Topeka made handsome 
gains in all directions. It added about $600,- 
000 to its assets; increased its policy reserve 
by over $484,000, and augmented its surplus 
to policyholders by more than $71,000, having 
also increased its insurance in force by more 
than $2,000,000. This company now has assets 
of $1,966,901, its policy reserve is $998,236, 
and after making due provision for all other 
liabilities, it shows a surplus as to policyhold- 
ers of $800,204, of which $419,550 is capital. 
Its insurance in force now amounts to $14,- 
039,678. J. H. Edwards is president of this 
growing company, W. C. Smith is vice-presi- 
dent and Dr. F. H. Scholle has been made gen- 
eral manager, as well as being secretary and 
medical director. The treasurer of the com- 
pany is Govefnor Ben S. Paulen, and T. J. 
McComb is its consulting actuary. 


Pacific Mutual Dividends 

Los ANGELES, Cauir., March 17.—The 
Pacific Mutual Life Insurance Company of this 
city announces an increase in its dividend scale 
for 1925. The new rates will be far in excess 
of those of the 1914 schedule, which included 
a 5 per cent extra dividend. They will be 
effective May 1 and are to vary according to 
the policy and rate book under which the con- 
tract was written. 
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Stephen M. Babbit 


President 


HUTCHINSON KANSAS 




















California State Life Makes Fine Progress 

During the past year the California State 
Life Insurance Company of Sacramento, Cal., 
made a fine record, having increased its insur- 
ance in force by $6,833,047; added $1,040,252 
to its admitted assets; increased its surplus by 
$157,451, and increased its income by $690,461. 
During the year it paid $806,959 to policyhold- 
ers and their beneficiaries. As of December 
31, 1924, the company reports assets of $7,- 
970,620, its policy reserve being $6,667,096, and 
its surplus as to policyholders $901,717, includ- 
ing $500,000 capital. This progressive company 
is operating in California, Uregon, Nevada, 
Arizona, Texas and Oklahoma, and has excel- 
lent agency openings in those States. Marshall 
Diggs is president and J. R. Kruse is vice- 
president and general manager of the Cali- 
fornia State Life. The other officers of the 
company are: Vice-president, D. I. Waltz; 
vice-president and general counsel, Robert T. 
McKisick; medical director, Dr. S. E. Sim- 
mons; actuary and treasurer, Harold H. Buck- 
man; secretary, W. B. Salt; assistant secre- 
tary, H. H. Bryson. 


Bankers Reserve Life Makes Strong 
Statement 

The Bankers Reserve Life Company of 
Omaha, Neb., presents a statement as of 
December 31, 1924, which gives evidence of 
financial strength and substantial progress. ‘he 
company now has nearly $94,000,000 of busi- 
ness in force—a gain of about $14,000,000 dur- 
ing the year, having issued and revived over 
$22,000,000 of business last year. Its total 
income in 1924 was $4,020,487, and it paid to 
beneficiaries and policyholders $1,509,594. Its 
assets increased over $1,230,000, and now 
amount to $15,209,054. After setting aside its 
legal policy reserve of $12,508,798, and provid- 
ing the sum of $552,348 for policy dividends 
in 1925, as well as caring for all other liabili- 
ties, the company shows an unassigned surplus 
of $1,368,333, in addition to its capital of 
$100,000, for the protection of policyholders. 
The president of this solid and conservative 
company is Robert L. Robison. 
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ACACIA MUTUAL LIFE ASSOCIATION 





Sunmary of Annual Report as of December 31, 1924 

















ASSETS: 
First mortgage loans on improved real estate...................... scinrncee eee $6,416,835.80 
REIN SNES aot ee is hays ee NOMA Pe at aoe ius ia Sen wed Ser wa or eN ae 200,054.16 
ETE Se RSE IN a OE ie aie, ee tae sia Wek, cw eee Suelo gel. See eee Te 1,656,251.25 
Cash in banks and in office....................... 0. cece eee Ree 603,871.32 
Loans on Association’s policies................ 5S itee esa Sesiasaaartece, 5 = iusicer drat ee 1,518,833.13 
Net premiums in process of collection................... 5 cantare ste 6 Se 1,652,357.83 
VN LONE Sn os 2 ana cate sistp udcecbriedl ote ode scsi ee 317,611.83 
pip Ry rrr $12,365,815.32 
LIABILITIES: 
Reserve for taxes accrued..................0. 0c ce eee eee eee eee $103,000.00 
PDAG RRC TRCG PUCCUUNO Snag oan: ce oon se ennvars ons Sicln so ae eg a ceed mew ece do elaw er 96,165.00 
Premiums and interest paid in advance........................-- 102,953.35 
PRUNE MENON 2 oo cash os oc 3 hid Sunde Paid SGpiiey Soh oh Ugh sheen is ws Wh ReaD Bahra MGM 80,804.44 
ee —_ $382,922.79 
BALANCE TO PROTECT POLICY CONTRACTS: 
Legal reserve requirement—Ame rican Experience Table of Mor- 
tality and 314% interest on all policies......................... $10,734,391.35 
OEM MEDUMSI cag ctarca- vc i covarba cae dic RPGR MOLARS ors aah ond rok to roan wae SaaS aibtacs ibe 1,248,501.18 
$11,982,892.53 
Another Year of Great Progress 
New insurance paid for...................... 0.0 cee eee ee eee ; _....$38,148,700.00 
Gain in insurance in force............. Bas dy oom ash Sect tas sid tesabiene 64) ... 22,434,600.00 
Insurance in force December 31, 1924....................0 0.00.00 eee ee . .174,625,300.00 
NB cA on actos yh ns OD ROS 8 wb 5 rip Suisebnir dede eee nde ai ...12,365,815.32 
MERCER EE SUA BBOER 5 5 ose sies gees ese sre bee id a ag Rages Hs wee w ee SuMele ... 2,948,008.04 
MRT RO TAINO BOLE os ssc: 5 es csscdcoy soi Sion gibi vais io Gwe WES eco ats issn os W-Eow % wrwndre Yai mse RN .... 2,635,144.73 
MRR KRIS RE RETURNER ITN G eco y0'5 55036015 nig 4) dss tx lb henavaie cas mlanahsbacd ger S ater ARETE 277,063.43 


A Mutual Old Line Company—Limited to Master Masons—Conducted for the Sole Benefit 
of Its Members and Their Beneficiaries and Not for Profit. 





Progress During Past Eleven Years 


YEAR ASSETS SURPLUS INSURANCE 


IN FORCE END OF YEAR 
1813 $437,290 $10,803 $7,016,775 
1918 1,721,058 55,696 24,044,612 
1919 2,220,990 70,013 37,657,924 
1920 3,084,141 80,986 71,097,545 


1921 4,613,495 316,961 101,222,295 
1922 6,828,345 748,407 122.685,100 


1923 9,417,807 971,438 152,190,700 
1924 12,365,815 1,248,501 174,625,300 


This remarkable increase of more than 600% in insurance in force in six years (put on with a small 
field force) speaks for itself. It is without parallel in life insurance history, and proves how easy 
it is for ACACIA agents to write business and make money. 








Attractive agency contracts are available to high-grade men in thirty-five states. 





WILLIAM MONTGOMERY, President 
Home Office Homer Building Washington, D C. 
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TRANSACTIONS OF LIFE INSURANCE COMPANIES 
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The figures presented herewith have been supplied officially to The Spectator Company by the 


Life Insurance Companies named for the year 1924. 
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Total signed and Premiums Total ments to Total Dis- Pai i 
: : = | d < : é - df Whol 
Name and Location of Company Year —_— Unassigned) Received Income Policy Hold- Racine yes Engg : So Amount in 
aera Assets End of Year in Year in Year ers in Year in Year Revivals) End of Year Force in Year 
a $ $ $ $ $ $ $ $ . 
Life, Hartford, Conn.....----- 1924 245,556,619 40,115,094 45,828,624 56,532 5 
Aetns 1923 224'647:296 36/239'514  39'140/454 rts poryit oa 338° bot 37108310 O73,577 68S Ne eT Tee 250° seNz4e 
¥ ‘ie. .ce Hee 239, 9,140,4é 7 : 511,610,544 15593,588,750 259,560,242 
American Central, Indianapoli ree 11 ‘467, 328 540,820 2'849°731 3.677498  11345,117 2,657,524 43,933,836 151,270,438 15,508,516 
il beer 10,305,055 477,834 2,727,077 3,486,864 —-1,268,937 2'529'481 42'134'870 135,761,922 20°174,434 
Amicable Life, Waco, Tex. . . . = 5,669,370 1,640,635 1,031,268 1,481,326 295,980 992,044 10,039,677 34,701,035 6,019,388 
aac = 5,134,246 1,644,434 863,794 1,255,040 254,629 833.265 8,562,125 28,681,647 5,583,586 
Atlantic Life, Richmond, Va.... sage yng 1,827,021 3,557,340 ,377,175 1,611,660 2,831,573 22,488,096 113,040,312 11,017,227 
a ng eee tone enh i 1647, 834 3,269,278 4 026, 661 1,315,052 2,618,819 21,729,665 102,023,085 11,642,578 
Atlas Life, 291, 33,242 447,661 612,549 89,108 982 
1923 081765 : 447,661 612,5 89,108 "421411 6,159,982 17,573,456 1,802,815 
92: 081,765 516 739 392,415 549,169 96,683 395,809 5,888,662 15,770,641 2,115,711 
zg ‘fo i 92. 7 - 012 = 94g e a; ‘ a 
pak Le, Des snes, ass 4994 GAMERS PEOTS GRAEDTHS 22000692 tatune Uodnaoe TEARGGSS TIRE eet ga 8 
Business Men’s Ins., Greensboro, N. C. 1924 319,163 173,912 587,780 602,974 161,389 562,555 10,940,065 9/971,5 "B17 3 042 094 
99 ) . 
niet es 1923 270,588 160,095 445/427 460,681 125,54 20;¢ ae ' 
Colonial Life, High Point, N.C..... 1924 142334 110,173 82)534 142/922 sino *30,739 2,065,000 2,065,000 2,065,000 
1900, ee a ae ee ast pee a cond , aes eee iat 
Commercial Life, Kansas City, Mo... 1924 ot 71,805 ane oem "54,830 "939,765 1,955,265 "216,265 
pe 92: mt 43,455 5 pene re 62,701 927,500 1,739,000 254,000 
Connecticut General, Hartford, Conn. : pe 63, eat 7,744,905 15,236, 941 —-18,644,874 6,087,601 10,204,351 146,530°349 610,516,632 66,716,860 
2: 62,137 5,148,570 13,407,034 16,220,516 4,771,383 8,291,302 144,690,056 543,799,772 72'254,832 
Connecticut Mutual, Hartford, Conn.. bp 1a ee 11,121,542 16,781,807 23,013,982 10,914,058 15,289,589 85,794,284 541,268,925 48,164,379 
cotiaental Life, Woieingion, Del.... Hat Pies «4 Vameaea Tues “Toon “Gee “Smee | eee et ee 
ife, ; vee 1924 7 097,88 901,6 55% 25 58,3§ z 29 11,692,921 53,501,815 6,075,004 
Continental Life, St. Louis, Mo 1994 9014 198 re : gins zi 699, 1184 1, r+4 pr eee aaa Bipot Hib reget {<aeaee 
St SEN a arecs 924 9,014,198 93,71! 2: 5336 5,153,645 i 578,9 334 ,2 ¥ 560,99) 
pene RENEE 1923 6,298,533 893,172 1,772,023 2,139,884 "695,016 1 371149 #4931603 18'183°531 2 aa8 07S 
Conservative Life, South Bend, Ind... 1934 1,004,352 114,227 425,849 peng 127,234 318,274 4,483,636 18,400,913 1,550,393 
ay ee aot 92: 891,107 805 399,8 $2,840 91,45: 345,902 5,587,622 $50,! 5 
Conservative Life, Wheeling, W. Va 1924 3,378,485 564,543 896,131 1,109,339 waa O36 ése'741 bytes: sO ee 79 Fors 61s 
1923 2'913.858 582/530 818,604 962,443 214'783 518,884 $8,349,554 27°192'864 3,680,212 
Equitable Life, Des Moines, Ia...... 1924 58,964,747 6,448,759 12,053,895 15,377,536 5,137,005 8,465,515 65,938,993 383,589,549 34,822,320 
ss coe 923 51,704,266 5,368,500 10,776,439 13,706,269 4,613,869 7,626,502 63,473,152 348,767,229 35,634,637 
Great American, Hutchinson, Kan.... be Seen Seale prtytey = ,035 96,328 179,258 1/460,055 5,911,473 —157,684 
‘ 9,595 212, 258,386 59,¢ ¢ 5 5 
Great Southern, Houston, Tex....... ee Bs Hees oe 1,476,770 3,718,123 4641 et 1 316° aoe 2 934°703 onene'ain 13 ogo 158 16 soa'e78 
: ; 92: $36 -1'295/053 —-3'115;893 —3'921/074 —«1095'847 —-2'194/150 34,903,109 115,651,301 8,171,97 
Great Western, Des Moines, Ia...... 1924 754,294 375.000 72634 "'73'431 = had be eh iy a ’ vee 
, . 92 375, 2,63: 3,4: 640 50,280 2;195,500 2,761,500 1,605,500 
sl ae i 1923 _ 703,624 375,000 21,001 SUONR see oe, 24,795 1,246,500 1,156,000 1,156,000 
! ica, New York. 1924 48,464,593 6,620,230 8,810,548 11,799,760 6,256,607 —_—_8,899,088 45,251,784 250,134,633 21,690,990 
1923 4 6,442,085  8,149'397 10/803,115 «5,870,318 8,249,391 43.772,689 228,443,643 22,160,654 
Guaranty Life, Davenport, Ia.... 1924 2,838,782 178,166 880,432 1,016,26 57,5 75,475 
3 ae ee 92 2,838,752 S, 880,432 ,016,261 257,211 600,89 ,775, 58,8 2,809,128 
Jefferson Standard, Greensboro, N. C eae wie 2 2 pt Sper UE pov $93,931 239753 Se7'742 é 796 580 or 330749 2,947,406 
J Sté , Greens »N.C. 192 27,132,82 2.682.417  7,754.992 9,215,960 2,826,998  5,650,66 59.993, 0: 
1923 23'217319 2'329'970 «7173/1418 356.470 —2'393": 2 O72 se2 60186485 shares 2 ae = 
John Hancock Mutual, Boston, Mass. 1924 383,197,054 37,110,134 68.840.845 85'162'412  32'863/659 53/866.201 _3741558,259 2,032,189/395 168,411,693 
“ oe 92: 299,353,871 29,046,116 63,103,396 77,754,059 29, 06 '092 47,982,624 355,120,274 1,863,777,702 194,930,034 
Louisiana State, Shreveport, La...... 1924 1 a91 1,9: 150 400 000 3 14,243 399,608 65, 404 '197'828 "3483379 13,887,551 2'223'610 
ee Me: 92: 365, 273,455 330,705 82,043 85,47 2,820, 468 
Manhattan Life, New York.......... bes 19,201,065 1,388,544 2.164.950 3, 330/192 2,697,259 3 67484 10'119'975 76 = 635 1356 108 
923 9'536,743  1/342'809 2133016 3,355,373 ~—-2)510}302 3,519,326 12/944 008 75,951,527 4,533,342 
Manhé anh; - as a= 92¢ on alee ae 
fanhattan Mut. L., Manhattan, Kan. 1 ap rng 15,892 109,720 116,033 12,674 76,392 1,708,500 4,799,588 67,977 
: cee 92 $9,398 9,785 592,968 98,380 5,984 79,194 2,719,400 4:731,211 1,805,607 
Mass, } en ¢ ‘ . ¢ ~ 2’9an - , ’ ’ ’ , F 
lass, Mutual, Springfield, Mass..... 1924 208 408,408 Bee 35,658,071 47,991,819 19,720,636 27,633,575 193'989'470 1,151'487,971 123,086,298 
5 Shope yA e: 92: $2/613,798 Zi 311918258  42°632:738 17,149,324 24,327,68: 855,42 28 36,33 
Metropolitan Life, New York........ 1924 1,628,174,348 124, 912 2,656 371'003.034 452'681'908 153° 125°204 980'081173 2 is 758 846 10/322! 484-760 t Peery 
ideal Adie: Rises nn 1923 1,431, 399,418 10% "705 320,254,171 3921377,587 133,681,710 230,111,188 2,359,034,859 9,238,254,068 1, "430,697,111 
, are Niece oss — ! . | 59,208, 1085 80,421,716 42°519°348 54'238'252  '213/558/859 1.784,000,311 130, 722; 529 
Mutuel Life. New York 92: 73'711.281 37'230'607 47/947.641 197,245,235 1,653,277,782 124,528,531 
=: RUE Se eer 1924 4,06: 90,887,528 5 1511927'287 112'769'876 138/373,264 448,967,358 3,008,991,612 —-191,,230 "417 
1923 695,748,508 91/336.786 105,852'837 145/349,567 117,605,327 141,810,443 446.275,679 21817,761,195 187,157,458 
M Trust Li ee 
utual Trust Life, Chicago, Ill. ..... 1924 12,893,863 1,129,823 3,340,691 4,072,666 ~—:1, 202,176 2,171, 518 19,708,369 97,419,062 8,976,135 
3 Scorn eiar. ¢ ,147,17 (433,62 11,541,245 191/828 62,698,251 1,565,85 32,484, 
ne ee 1928 89,212,325 10, 546 449 13) 798) 309 18'305,595 10'641'413 15 191 28 60299 '431 389/081,039 30,873,874 
Mut., Milwaukee, Wis.. 1924 632,002,040 94'168:973 128'074'440  68,113:716 86,579,061 326,419,263 2,879,023,884 = 189,805,846 
92 DC 
Wii Niki lk See 1923 589,029,701 88,090,371 119/482'743 61,570'293 78,182,805 313,859,983 2,689,218,038 = 189 "588,227 
Nat., Omaha, Neb... 1924 2,158,262 475,834 601,609 154,711 465,229 5,295,804 17,161,748 2,794, 438 
dibiiaiiiie : 92: 62,' 238 3,206 517,97: 142,529 330,630 2,791,239 14,367,310 1,104,915 
cidental Life, Albuquerque, N. M.. 1924 2,453,193 285,040 572,076 699/440 227,157 534,050 5,157,583 20,448,288 ~ 889,126 
1923 2,223,202 269,715 552,224 660,950 172,388 428,835 6,037,896 19,559,162 2,208,044 
Old Line Life, Lincoin, N 5 85 
, PINCH Sacco ccs 1028 1,611,485 428,790 538,137 623,375 104,680 382,180 6,508,191 16,297,509 883,191 
Peoria Life, Peoria, Ii 1025 ABALGRE 417.604 DOUBTS 350,888 185 100, 308 00g sous 100'70S.083 © «10,188,272 
, 39). eee eae 2 ,325,8¢ 529,08: 3,095,127 8 ( 748,595 2,315,25 25,22 00,708,08 185,272 
Pets: Mutual; Philadsiokts. P 1923 7,774,481 546,381 2,692,667 3,221,619 633,656 1,867,475 20,281,904 84,522,811 12,357,233 
, Philadelphia, Pa....... 1924 290,961,225 34,042,496 46,306,329 63,443,275 35,290,381 45°765.910 195,886,810 1,359,840,184 97/421.917 
Sabie Sie Witiceaed 1923 270,136,060 36,410,332 43,181,7 71 59,432,543 31,965,128 41,654,780 190,320,592 1, 1262, "418,267 100,497,988 
, Philadelphia Pa.... 1924 10,548'890 1,158,510 2,05 2°635.989 1.118.779 1,829,365 11,801,003 042773 2'431,074 
Public Savings Lie ; s 1923 9,695,334 1,009,521 2'509,156 939.549 1,646,492 12,748,312 66 "611,699 2,206,861 
8s Life, Indianapolis, Ind. 1924 3,558,111 383,044 2°576,583 429,995 1,943,610 58,960,802 89/367,069 15,186,821 
1923 2,899,858 323,257 2,015,341 356,214 1,528,870 44,630,012 74,181,248 19,317,487 
R liz ife oo = - = 
cuance Life, Pittsburgh, Pa........ 1924 31,317,147 3,015,574 <muaia 11,009,353 3,191,989 6,183,126 62,046,410 285,284,904 29,415,218 
Rockford Life, Rockford. Ii 1923 26,180,676 2'509,613 8,351,301 91672020 2.590.295 5,288,764 55,967,485 255,869,686 24,099,121 
wile, Ag) |) Sean aera 92 ,483,196 s 388,412 468,050 79,592 267,792 4,772,479 15,172,413 2,514,438 
iti til: Rainn 1923 1,278,831 337,712 402,368 78,227 222,691 3,612,539 12,657,975 1,486,955 
, Lincoln, Neb..........- 1924 140,735 15 121,868 133,606 6,660 124,686 2,966,500 3,147,500 2,951,500 
Southland Life. D 1923 125,683 2 8,8: SSG oucecee: 9,628 196,000 196,000 196,000 
wife, Dallas, Tex.......... 1924 9,616,025 89,2 2,277,953 2,839,507 656,912 1,646,960 22,866,724 86,063,941 11,639,290 
Witiseities: ts 1923 8,329,826 51,6 2'035,680 2'522'840 616,634 1,491,516 20,684,076 74.424 651 7,808,330 
m Life, Dallas, Tex....... 1924 16'873.566 2,098,081 4°167,661 5,220,974 1,166,887 2, ’804/987 43,290,379 157,864,849 24,652,635 
1923 14'270,401 —‘-1,791,693 3,608,706 4,534,395 —:1,005,776 2'500,205 37,249,800 133,212,214 20,654,112 
Ste i : . 
ate Life, Indianapolis, Ind......... 1924 33,456,551 2,826,701 6,498,933 g ,317,062 3,895,001 6,010,491 39,301,793 196,781,750 18,053,434 
Miike Said ieee 1923 30,937,828 2'712'094 6,119,222 852.675 3,484,732 5,580,580 37,026,416 178,728,316 19,775,263 
al, Massachusetts........ 1924 91:491,785 10,151,970 13,372,851 18° ’687,133 9,035,571 12,235,939 55,871,526 430,969,318 32,786,259 
bias Uiiniriis Nata: Senate. %0 1923 $4,679,261 8, 750182 12,534,756 17'252'727 8,863,524 11,624,855 53,977,712 398,183,059 32, rok 806 
: _¥F orth, Tex.. 19: 85,4: 7 24,113 26,175 Sea ie: 34, 1,026,852 1,026,852 1,026,85 
; ; 1923 ; sae eee, ‘sahdugea Massoeees cutee «= Rees 
Sun Life of America, Baltimore, Md.. 1924 939,449 1,542,692 —1,761,050 203,697 1,162,118 20,031,580 57,375,674 10,698,580 
Oi ai seat 1923 362,585 843,646 1,357,986 _—-1,547,489 163,394 978,865 18,850,379 46,677,094 12,290,384 
S$ Life, W 4 hy 
pIWACOS Rex .\<.scsioc-cens os 1924 3,845,362 576,796 944,627 ‘1,174,600 284,136 760,896 8,319,351 27,579,761 4,936,334 
1923 3,408,211 532,727 786,660 1,025,136 262,502 616,4 5,647,879 22,643,427 2,338,425 
Uni ane . 
ited Fidelity Life, Dallas, Tex..... 1924 1,017,055 564,519 488,684 542,873 73,111 403,125 7,564,726 18,117,188 2,999,707 
Western & S byes ; 1923 886,047 630,362 392,633 436,745 33,762 375,387 8,017,704 15,117,481 4,956,373 
Southern, Cincinnati, O... 1924 47.866.964 5,928°757  14,559'730 17,045,508 3,582,666 10,535,085 «128,367,463 391,193,848 40,044,265 
1923 40,113,272 4,302,074 12,906,158 15,016,452 3,619,980 9,101,716 §=—:133,0€3,792 351,149,583 54,309,305 
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Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 





Over forty per cent of the new business of the 
Provident Mutual is upon the lives of old policy- 
holders who not only evidence their satisfaction by 
insuring their own lives, but by recommending the 
Company to their friends. 


Especially valuable to the agents of the Provident 
Mutual is the active good will of these whose 
Old Age Endowments have matured. 

















ts HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGEA. MoRIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 


























| PEARLS and VALUABLE JEWELRY may. be! insured 


against ‘all risks in all situations” 


AF. SHAW & COMPANY 


General Agents 
: All Risks Department 
ofertas ¢ 


e & Marine Insurance Company. 


Chicagp, III. 


Insurance Exchange 
BP Maiden Lane, New York City 
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We Invite Your Confidence 


An Eastern “Old Line’’ Mutual Life Insurance 
Company invites the confidence of a man who 
seeks a General Agency opening in BUFFALO. 
We have no active agency there. 


In return for his confidence, ours will be ex- 
tended—a Home Office official will arrange an 
interview and acquaint him with the details 
of our proposition. 


The purpose of this advertisement is to find 
the right man. Your letter will establish 
acquaintance. Address 


‘**BROOME’’ 


Care of THE SPECTATOR 











Thousands of Legal Decisions are Contained in 


HUDDY ON AUTOMOBILES 


Seventh Edition, 1924 
This valuable reference work is of use to 
Insurance Companies, Claim Adjusters and 
Automobile Insurance Agents 
All Phases of the Law of Automobiles Covered. 
The chapter Titles are: 


1. Definitions and general con- 20. Duty of pedestrians to avoid 
siderations injury 

2. Historical 21. Miscellaneous travelers, cy- 

3. Nature and statusof automo- clists, animals in highways 
bile. 22. Frightening horses 

4. General right to use highways 23. Railroad crossings 

5. Statutory regulations of mo- 24. Collisions with street cars 
tor vehicles 25, Liability for act of chauffeur; 

6. Municipal regulations master and servant; family 

7. Federal control over motoring cars 

8. Licensing and registration 26. Guests and passengers 

9. Public carriage for hire, 27. Safety ef roads for automo- 
jitneys, taxicabs, etc. biles 

10. Private hire of motor vehicles 28. Damages for injury to auto- 

11. Garages, garage keepers, fill- mobile 
ing stations, etc. 29. Criminal offenses a 

12. Chauffeurs 30. Manufacturers of motor vehi- 

13. Miscellaneous subjects of reg- cles 
ulation 31. INSURANCE 

14. Law of the road 32. Sales of motor vehicles 

15. Negligence in operation of 33. Liens 
motor vehicles in general 34. Chattel mortgages 

16. Speed and control 35. Conditional sales 

17. Equipment and condition of 36. Evidence i 
motor vehicles 37. Transportation of intoxicating 

18. Collisions with other vehicles. liquors. 


19. Duty to avoid injury to pedes- 


_— 1521 Royal Octavo Pages 
Price $15. 


THE SPECTATOR COMPANY 


Selling Agents 
CHICAGO NEW YORK 
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J. D. SIMPSON LEAVES 
L. & G., Assistant Manager, Goes to 
Executive Staff of Head Office 

J, D. Simpson, assistant manager of the 
Liverpool and London and Globe Insurance 
Company, Limited, at the Eastern department 
of the company in New York, is receiving con- 
sratulations of his friends upon the announce- 
a of his appointment to a position on the 
executive staff of the company at its head office 
in Liverpool. 

Mr. Simpson entered the service of the Liver- 
pool at its Glasgow office (Scotland) as a junior 
cerk in July, 1904. After serving his appren- 
ticeship and receiving an all-round training in 
branch office work he was transferred to the 
Edinburgh branch office. In 1910 he went to 
ireland, serving first in the Dublin office and 


L. & 


ater in Belfast. In 1914 he was promoted to 
q position at the head office in Liverpool. In 
iot3 Mr. Simpson was transferred to the 
Montreal-office in Canada and in 1916 was ap- 
pointed deputy assistant manager for Canada; 
assistant secretary of the Liverpool-Manitoba 
Assurance Company, and director and assistant 
fre manager of the Globe Indemnity Company 
of Canada. In 1921 he was appointed manager 
of the branch office of the company at Toronto, 
where he served until 1922, when he was called 
to assist the executive of the Eastern depart- 
ment of the company in the United States. In 
1923 he was appointed assistant manager of the 
“Liverpool” at that department and assistant 
secretary of the “Star;” director of the “Star” 
in February, 1924, and secretary of the “Fed- 
eral Union” in June, 1924. 


Schenck & Schenck Will Represent 
Independence Fire 

The Independence Fire Insurance Company 
of Philadelphia announces the appointment of 
Schenck & Schenck, of 1 Exchange Place, 
Jersey City, as its representatives for Hudson 
county, New Jersey. The firm of Schenck & 
Schenck is the 
State and dates its organization back to 1oIT. 
During the interim its members have grown 
vp with the later developments of the business, 
and at the present time it has most efficient 
Uepartments for casualty, fire, fidelity and 
Surety and life coverages. It also maintains 
al engineering branch in conjunction with the 
casualty and fire departments and a claims de- 
fartment. It is excellently equipped along the 
lines of general agency and brokerage business. 


one of the best known in 


J. L. Campbell Will Represent Sun and 
Patriotic 

United States Manager Preston T. Kelsey 
mounces the appointment of John L. Camp- 
tl as special agent for the Sun Insurance 
Pace and the Patriotic of New York, in New 
fersey, Delaware and Eastern Maryland, effec- 
% March 15. His headquarters will be in 
' home office, New York city. Mr. Camp- 
Fl had but received his diploma from Yale 
ren the United States entered the war. On 
4 discharge from the army he entered the 
"es of the Sun and Patriottre. 
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TO CONTINUE CAMPAIGN 
Grand Rapids Not Discouraged by Setbacks 
to Fire Prevention Work 
Granp Rapiws, Micu., March 16.—This city’s 
all-year fire prevention is showing sufficient re- 
sults to warrant its continuance, despite ocra- 
sional setbacks through 


according to business men and civic leaders be- 


unavoidable losses, 
hind the movement, and no relaxation of the 
drive is contemplated during the rest of the 
year. 

Plans for several months ahead are virtually 
completed with various groups lined up to lead 
the campaign for each period. In March, the 
Reynolds Roofing Co., the Grand Rapids Furni- 
ture Manufacturers Association and the taxi- 
cab companies are heading the campaign. Most 
of the heaviest losses of the year have been 
in the furniture trade. 

Among the other groups lined up are, accord- 
ing to Fred P. Higgins, assistant fire marshal 
and instigator of the campaign: 
utilities ; 


April, public 
May, laundry, building material men, 

milk and bakery interests; June, 
Monroe avenue, retailers; July, hotels, drug- 
gists and 


architects, 


ice cream dealers, barbers and oil 

companies. 

Strong Statement of Union and Phenix 
Espanol 

An excellent financial statement is put forth 
as of December 31, 1924, by the United States 
branch of the Union and Phenix Espanol In- 
surance Company, of Madrid, Spain, of which 
Fester, Fothergill & Hartung, 110 William 
street, New York, are United States managers. 
During the year just closed, the American 
branch of the company made an underwriting 
profit of over $40,000, and its income and 
gains from investments were about $272,000, 
so that after it had remitted over $269,000 to 
its home office it shows an increase in surplus 
of nearly $44,000. Its assets in this country 
now amount to $3,520,019. Its liabilities, in- 
clusive of $2,475,456 of unearned premiums, 
amount to $3,100,341, so that it reports a sur- 
plus of $420,678 over all liabilities, against its 
surplus at the end of the preceding vear of 
$384,866. 

In this country the Union and Phenix 
Espanol accepts the following classes of risks: 
Fire, motor vehicle, inland navigation, tornado, 
hail, sprinkler leakage, riot, etc., and its net 
premiums last year aggregated $2,787,503, in- 
cluding fire premiums, $2,657,424, and motor 


vehicle premiums, $71,406, those in other 
classes being lesser amounts. During the past 
ten years, the American premiums of the 


Union and Phenix Espanol have amounted to 
about $29,000,000, upon which the ratio of 
losses incurred was 58.4 per cent, while the 
expense ratio was but 32.1 per cent. 

Fester, Fothergill & Hartung are widely 
known as capable reinsurance underwriters, 
and are United States managers for five other 
foreign fire reinsurance companies, and for a 
large foreign company writing various cas- 
ualty and surety lines. The firm is, therefore, 
well able to take care of excess lines for other 
companies, and occupies a position among the 
leaders in its particular field. 
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F. V. BRUNS DESCRIBES PLANS OF 
EXCELSIOR 
Francis R. Stoddard Made General Coun- 
sel—New Stock Issue to Provide $200,- 
000 Capital and $300,000 Surplus 

In refutation of the reports that have cir- 
culated concerning offers made to the stock- 
holders of the Excelsior Insurance Company of 
Syracuse, N. Y., to purchase stock at values 
below par, President Frederick V. Bruns issued 
a letter to all stockholders last week, in which 
he seriously advised them not to accept. Mr. 
Bruns states that there are 40,000 shares of 
stock outstanding, the par value of which is 
$5 a share, and the company has net assets of 
at least $200,000 approved by the New York 
State Insurance Department. This upholds the 
value of the stock at least to par. 

It is announced by Mr. Bruns that the reor- 
ganization committee has secured as general 
counsel of the company Colonel Francis R. 
Stoddard, Jr., former Superintendent of In- 
surance of New York State, who has tendered 
invaluable aid in re-establishing the company. 

Mr. Bruns declares that the election of a 
vice-president and general manager will be 
made public within a few days. He is a man 
with over twenty years’ experience with a lead- 
ing American company. In rehabilitating the 
company, Mr. Bruns announces that within 
ten days plans will be under consideration for 
the issuance of $300,000 of new stock, author- 
ized by the insurance department. This move 
will augment the capital to $500,000. Imme- 
diately following it will be reduced once more 
to $200,000, thus providing for $300,000 of sur- 
plus. Mr. Bruns further expresses that he is 
advised that a few individuals are prepared to 
take the entire issue of new stock. It is un- 
derstood that the board of directors has been 
purposely left incomplete in order that a num- 
ber of leading insurance agents may be elected 
members. 


More Extensive Group Meetings 

The executive committee of the Insurance 
Advertising Conference has decided that more 
extensive group meetings than have heretofore 
been present will be put into effect at the next 
convention, to be held at Briarcliff Lodge, June 
8-10. This action was taken on the recom- 
mendation of a committee of the fire section, 
which suggested that if future conferences are 
limited to two days, the first morning and the 
second afternoon be devoted to general ses- 
sions, and the first afternoon and second 
morning to group meetings. Further, in the 
event that the convention be extended to a 
three-day period the afternoons of the first 
and second days be devoted exclusively to 
group meetings. 





Laurentian of Montreal to Begin Business 

The Laurentian Insurance Company of Mon- 
treal, which was incorporated by an act of the 
Dominion Parliament late in 1924, has been 
licensed to transact a fire insurance business 
throughout Canada. A. J. Hart has been ap- 
pointed chief agent for the organization and 
will undertake the appointment of a field force. 
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The first book of its Kind in 19 years 


LIE 

INSUR ANCE 
EXAMINATION 
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HIS is the first book of its kind in 19 

years. It is more complete and exten- 
sive than any ever published in the history 
of life insurance examination. It goes into 
the scientific basis of disease deeply, not 
superficially. It gives the latest advances 
in insurance medicine, the latest laboratory 
technic, the latest method of handling 
doubtful cases, and the latest ratings of the 
sub-standard risks. Shows how to organize 
and conduct the medical department, and 
tells the Medical Director what to do in 
every disease. Gives the opinions of many 
experts in each line rather than the limited 
opinion of one man. It has hundreds of 
features that will appeal not only to every 
examiner, but to every one connected with 
life insurance. A book that has long been 


Insurance.”’ 


The book covers: 
Examination and Inspection of Industrial Insurance, Group Insur- 
nace, Fraternal Insurance, Relation of Agent to Medical Examiner, 
Organization of Medical Dept., Medical Director, Medical Referee, 
Medical Examiner. 
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needed. 

Be as Sc i a ee , 
THE SPECTATOR COMPANY : 
135 William Street, New York | 

Please send one copy of Lire INSURANCE | 
EXAMINATION for which .... agree to pay | 
$9.00 net. | 

| 
(OT) 
(Address). 0.0.0.0... ccc ccc cece ccc cee | 


Life Insurance 


Examination 


[Edited by Frank W. Foxworthy, Ph.B., M. D. 


Formerly Chairman Medical Section, American Life Convention, President of American?Assn, 
of Medical Examiners, Chief Surgeon Indiana National Guard, Major and Surgeon U. §. V.: 
At Present on Staff Methodist Episcopal and City Hospitals; Associate Editor ‘Medical 
For many years a Medical Director, A Medical Referee, and a Medical Examiner, 


In Collaboration with Over 40 of the Leading Life Insurance 


Experts and Pathologists 


History of Life Insurance Examination, 


General Instructions to Examiners, Etiquette of Medical 
Examinations, Examination of Women, The Mouth—Nose 
—Throat—Ear—Eye, Respiratory System, Tuberculosis, 
Cardiac Condition, Heart and Blood Vessels, Abdomen, 
Nervous System, Endocrines and Visceral Nerves, Blood 
Pressure and How to Take It, Diagnostic Value of Sphygmo- 
manometer, Syphilis, Focal Infection, Goiter, Goiter and 
Life Insurance, Postoperative Risks, Malignant Epithelial 
Neoplasms, Urinalysis, Examination for Albumin and Casts, 
Albuminuria and Cylindruria, Glycosuria, Laboratory 
Procedure. 


Life Insurance in the South, Hazards of Tropical Risks 
Army Service as an Insurance Problem, Numerical Methods 
of Valuing Lives for Insurance, Insurance of Substandard 
Lives, Relation of Build to Mortality, Examinations for 
Health and Accident Insurance, Selection of Risks for Dis- 
ability and Double Indemnity Benefits, Health Conserva- 
tion, Insurance Welfare Work, Inspection Reports, Fraud, 
Legal Aspects, Influence of Occupation on Life Underwrit- 
ing, Postponement in Disease. 


738 pages, 6x9, with 156 illustrations, mostly original, and 
special inserts. Price, cloth, net, $9.00. 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York 


Selling Agents 
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NATIONAL BOARD’S BUILDING 

Demand for Space Exceeds Supply—Ready 

May 1, 1926 

The fire underwriters will show New York 
what they mean by a real fireproof building 
when they erect their own fourteenth-story 
ogice structure at the northwest corner of John 
and Gold streets, plans for which have now 
heen completed. Every particle of material to 
go into the building will be fireproof; even the 
sashes will be metal throughout, and in addi- 
tion the windows will be wired glass and the 
building will be completely sprinklered from 
cellar to roof. 

Wm. A. White & Sons, who have been ap- 
pointed managing agents for the new building, 
said recently that its erection will result in the 
eastward removal of the insurance center now 
at John and William streets, because the struc- 
ture will be the headquarters for the National 
Board of Fire Underwriters, occupying three 
foors; the New York Rating Association and 
its departments, occupying three floors, and the 
New York Board of Fire Underwriters, occupy- 
ing two floors. The two upper floors have been 
leased to the Drug and Chemical Club for a 
long term of years. In addition, sufficient 
applications for space have been received by 
Wm. A. White & Sons from various insurance 
companies that desire space to more than fill 
the remaining four floors. 

Eleven companies have applied for space on 
the ground floor, where there is room for six 
at most. 

The structure is to be known as the Na- 
tional Board of Fire Underwriters building. It 
is from designs by Clinton & Russell, associated 
with Wells, Holton & George, who have 
planned for use of granite and limestone in 
the first two stories and of a rough textured 
buss brick above. Fire towers and exits will 
be provided as recommended by the under- 
writers. There will be six high-speed electric 
elevators, starting from a main hall finished 
in marble. Entrance will be from both John 
and Gold streets and additional entrances will 
be provided for ground-floor tenants. The new 
building will be completed about May 1, 1926. 

Jersey Fire Rating Bill Is Defeated 
The New Jersey fire rating bill met its de- 

feat last week when the Assembly Banking and 
Insurance Committee reported adversely on the 
Barison bill to repeal that section of the law 
enabling licensed fire insurance companies, 
either singly or jointly, to employ experts for 
determining rates. The committee declared that 
the governor in advocating such action was 
moved by the failure of rating experts to re- 
duce Jersey City insurance rates. 

Since an adequate water supply has been 
secured for Jersey City, according to the com- 
mittee, no attempt has been made to secure a 
reduction in rates. The committee also dis- 
cerned “an evident intention to make the law 
a political football.” Subsequently a minority 


Teport was submitted by Assemblyman Genner 
of Hudson county favoring the bill. Minority 
Leader Barison lost an attempt to have the 
minority substituted for the majority report. 


National Fire Protection Association 
Nominations 

The nominating committee of the National 
Fire Protection Association has submitted the 
following nominations for officers, members of 
the executive committee and members of the 
nominating committee. Those mentioned will 
be voted upon at the coming annual meeting 
to be held in Chicago, May 12-14. They are: 
President, Rodolph P. Miller, New York; 
first vice-president, Dana Pierce, Chicago; 
second vice-president, Allen M. Scheen, At- 
lanta; secretary-treasurer, Frankiin H. Went- 


worth, Boston; chairman of the executive 
committee, Albert T. Bell, Atlantic City, 
N. J.; executive committee, to be in office 


three years, George W. Booth, New York, 
H. L. Miner, Wilmington, Del., F. T. Moses, 
Providence, W. W. Orr, New York, P. W. 
Terry, St. Louis; for two years, Louis Wieder- 
hold, Jr., Philedalphia; nominating committee, 
to 1926, three members, A. R. Small, New 
York, chairman; Ralph Sweetland, Boston; 
3enjamin Richards, Chicago. 


FIRE PREVENTION HIS THEME 
Candidate for Mayor of St. Louis Has 
Novel Platform 

Sr. Louis, Mo., March 14.—Immediate re- 
moval from the city of all rubbish and other 
débris that adds to the fire hazards of the com- 
munity was advocated by Louis P. Aloe, former 
president of the St. Louis Board of Aldermen, 
and a leading candidate for the Republican 
nomination as mayor, subject to the primary 
elections of March 13, in an address before the 
Fire Underwriters Association of St. Louis at 
the American Hotel, recently. 

Mr. Aloe promised that if elected mayor of 
the city he will do everything in his power 
to improve local building conditions and make 
a systematic study of the fire loss situation 
with a view of improving it. 


Great Progress of the Phoenix of Hartford 

During the past year the Phoenix Insurance 
Company of Hartford made large gains, its 
assets having increased considerably over $2,- 
000,000, while the net surplus showed an in- 
crease of over $1,948,000, after the declaration 
of dividends (including stockholders’ tax) 
amounting to $1,150,952. Contrary to the 
experience of a majority of the companies, 
which made underwriting losses last year, the 
Phoenix made a small underwriting profit, and 
a large gain from its investments. It now re- 
ports assets aggregating $31,567,013; and after 
providing for a reinsurance reserve of $11,232- 
734, and reserves for all other liabilities, it 
shows a surplus to policyholders of $18,098,- 
907, including $5,000,000 capital, as of Decem- 
ber 31, 1924. The officers of this strong and 
conservative company are: President, Edward 
Milligan; vice-presidents, George M. Lovejoy. 
Thomas C. Temple and George C. Long, Jr.: 
secretaries, John B. Knox, Henry P. Whit- 
man, Fred C. Gustetter and Edward V. Chap- 
lin: assistant secretaries, F. Minot Blake, Frank 
C. Hatfield and Lee R. Ross. 
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Inter-Insurance Loss in Doubt 

Lansinc, Micu., March 13.—Leonhard T. 
Hands, State Insurance Commissioner, is await- 
ing progress in an action brought by the Flan- 
ders Company of Detroit against the Canners 
Exchange of the Warner Inter-Insurance 
Bureau for recovery of $60,000 insurance writ- 
ten on the Deckerville, Mich., plant of the 
company on which payment was refused by the 
Exchange. The Deckerville plant, a sauerkraut 
and general canning factory, burned last winter. 


Before the Detroit concern decided to com- 
mence suit against the Exchange, Mr. Hands 
had ordered the latter to pay the claim or get 
out of the State. His ultimatum followed a 
hearing here when both sides were given an 
opportunity to give their arguments. The Ex- 
change based its refusal to pay on the grounds 
that the insurance had been written on the 
building and that the large kraut vats, on which 
a heavy loss was sustained, did not constitute a 
part of the building but should have been listed 
as equipment. The Commissioner decided that 
the company’s showing that the vats were con- 
structed along with the building and an integral 
part of it was valid and that the company 
should have paid the claim, as did all other car- 
riers concerned in the loss. When suit was 
commenced, however, he decided to await its 
outcome before taking further steps toward out- 
lawing the Exchange in this State. 





Death of Ed. W. Cooper 

Edward W. Cooper, publisher and printer 
of insurance forms, died suddenly in his office, 
7 Dutch street, New York city, Tuesday, 
March 10, in his 63d year. 

Born in London, he came to this country at 
the age of six, making his residence in 
Brooklyn, New York. 

For thirteen years he was connected with 
the Continental Insurance Company, and, in 
1888, established the present business. His 
clientele included a number of the leading 
brokers of this city, with some of whom he 
has had continuous business relations for over 
thirty years. Aside from his business, he was 
chiefly interested in Sunday school and church 
work, being identified with State, international 
and world associations. 

For the past 31 years he has made his home 
in Maplewood, N. J., where he leaves a wife, 
four daughters and a son. 


W. T. Read Elected a Vice-President 

The board of directors of the Camden Fire 
Insurance Association of Camden, N. J., con- 
vening last week, elected William T. Read, 
State treasurer of New Jersey and long a 
director of the association, a vice-president. 
Other officers were re-elected. The official 
staff of the organization now stands as fol- 
lows: James Lynn Truscott, president; 
Joseph K. Sharp, vice-president and treasurer ; 
John F. Gilliams and Mr. Read, vice-presi- 
dents; Barry Truscott, secretary; Milwood 
Truscott and Elwood S. Thompson, assistant 
secretaries. 
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Your Corner 


In the world of Life Insurance” Salesmanship may not be as 
large as you would wish. BIG THINGS develop from small 
beginnings and the WESTERN RESERVE LIFE INSUR- 
ANCE COMPAN Y, as a young and vigorous company would 
like to interest young and vigorous growing men in its plans 
and opportunities. Your letter will have careful and con- 
siderate attention. We have the opportunity for you. 


J. H. LEFFLER, President, 
JOHN W. DRAGOO, Secretary, GAYLORD DAVIDSON, 
Agency Manager 
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YOU may be the fellow we want. 
WE may be the Company you want, 


LOUISIANA STATE LIFE INSURANCE (0, 
HOME OFFICE SHREVEPORT, LA, 
‘REET Me a a 
Dallas, Texas Little Rock, Ark, 


Will open new terri- 








THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 

LargestFraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 
Total Membership is over 268,000 
The Reserve Fund is over $19,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members * 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 

Write for Information to 


MISS FRANCES D. PARTRIDGE, 
Supreme Record Keeper, Port Huron, Michigan 


MISS BINA M. WEST 
Supreme Commander, Port Huron, Michigan 














tory if justifiable. 
— 
Insurance Company of New York 
ETHELBERT IDE LOW, President 
The 65th Annual Report shows: 
Premiums received during the year 1924...............0000- $8,003,453 
Payments to Policyholders and their Beneficiaries in Death 
Claims, Endowments, Dividends, etc..............ce000% 6,321,524 
Increase in Assets.......... sul siteve ata coi Si ojur penn creveceiecalsia cove revere ays »801,9 
Actual Mortality 62.4% of the amount expected. 
TST GARMNCE AMPLE a 55 5-505 is2s. sis eiaioie's, 814.6 WIG eld Ora er ie. Brea ee RON 260,530,414 
SERGRROREE COCA CIMMBE OW oo 0055655: « sia (o'w 6:6: br uusints vistas wake teia'o ay sratar ere eclees 51,457,218 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 

















GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 














The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 




















SOUTHERN LIFE AND HEALTH INS. CO. 
“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 BIRMINGHAM, ALA; 








EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 














LOUIS W. MACK, President 
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GEO. H. SCOTT, General Agent 
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FIRE AND MARINE 
INSURANCE 
AND ALL ALLIED LINES 





JOHN D. MARTIN, Secretary 








Piisurance Company 


AMERICAN GENERAL HOME OFFICE BUILDING 
326 NORTH MICHIGAN BOULEVARD 
C. A. FARWELL, Managing Underwriter 
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AN AMERICAN COMPANY 
FOR 
AMERICAN PEOPLE 
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ALBANY LEGISLATION 
g Reinsurance Law Signed 
by Governor 

Aupany, N. Y., March 18.—Practically all 
the insurance bills which are destined to be 
passed by the legislature during the present 
session are now being rapidly progressed 
through the two houses. Final adjournment is 
to take place on Friday, March 27. During the 
past week much has been accomplished in 
advancement of pending insur- 


Bill Amendin 


expediting the 


ance measures. 
The first insurance bill of the session to be 


signed by Governor Smith was one of Assem- 
blyman Wheatley’s, adding new section 60, re- 
lating to reinsurance corporations. 

Additional bills have been introduced, as fol- 
lows: 

Assemblyman Steingut, amending section 15, 
workmen’s compensation law, relative to pay- 
ment of compensation to dependents. 

Seriator H. D. Williams and Assemblyman 
Dunmore, amending the tax law in relation to 
the franchise tax on life and casualty insurance 
corporations, doing business on the co-opera- 
tive or assessment plan, and remitting such 
taxes. 

Senator Whitley, amending section 52, work- 
men’s compensation law, by providing that 
where an employer is a corporation, its exercu- 
tive officers and directors shall be liable for 
failure to secure payment of compensation. 

Assemblyman Tonry, amending section 143, 
insurance law, by providing that a person, to 
receive a broker’s certificate of authority, must 
be over 21 years of age. 

Assemblyman Porter, amending section 266, 
insurance law, relative to powers of co-opera- 
tive fire insurance companies doing business 
on the assessment plan. 

These bills have passed the Senate: 

Assemblyman Dunmore, amending section 
97, insurance law, relative to application of the 
provision limiting expenses of life insurance 
companies issuing both participating and non- 
participating policies. 

Also, these bills of Senator Bouton, amend- 
ing the insurance law: 

Amending section 86, relative to the method 
of computing reserves of casualty or surety 
insurance companies. 

Amending section 91, in relation to the pen- 
alty for violation of the provisions for agents’ 
certificates of authority. 

Repealing section 138, in relation to licens- 
ing persons, partnerships, associations, and cor- 
porations, in excepted cases. 

The Senate has advanced to third reading 
the bill of Senator Nicoll, amending section 231, 
insurance law, relative to death benefits of 
fraternal benefit societies. 

Bills of Assemblyman Wheatley, amending 
the insurance law, have passed the House, as 
follows : 

Amending section 50, relative to the penalty 
for violation of the provision relating to agents 
of non-admitted insurers. 

Amending section 142, in relation to agent’s 
certificates of authority. 

Amending section 9, in relation to issuance 


of life insurance contracts by charitable, re- 
ligious, missionary, education or philanthropic 
non-stock corporations conducted without profit. 

Amending section 9I-a, in relation to revoca- 
tion of certificates of authority of agents of 
health and accident insurance companies. 

Amending section 344, by providing that no 
mutual automobile casualty corporation shall 
enter into a contract with any officer or director 
thereof agreeing to pay any commission or 
salary for getting business. 

Amending section 197, by providing that no 
mutual employer’s liability or workmen’s com- 
pensation corporation shall contract with any 
officer or director thereof for payment of a 
commission or salary for procuring business. 

Amending section 324, by providing that no 
mutual automobile fire insurance company shall 
with any officer or director thereof 
agreeing to pay a commission or salary for 


contract 


getting business. 

Amending section 91, in relation to the pen- 
alty for violating the provisions 
certificate of authority. 


for agent's 


H. A. Clark Made Vice-President 

Herbert A. Clark of Chicago, Western (e- 
partment manager of the National Liberty Fire 
Insurance Company, New York, has been 
elected vice-president of the organization. 
While elevated to his new office he will con- 
tinue in charge of the Western department with 
the title of vice-president and manager. Mr. 
Clark, it will be recalled, was recently elected 
a director, and his further advancement to the 
vice-presidency is in recognition of loyal and 
efficient service in the interests of the National 
Liberty in the West, where the company has 
made splendid progress and enviable record un- 
der his management. He is also vice-president 
of the Baltimore-American, which is allied with 
the National Liberty. 

Mr. Clark is extremely active in the vari- 
ous company organizations in the West and 
at the present time he is chairman of the 
executive committee of the Western Insur- 
ance Bureau. 


Utah Law Increases Power of Mutuals 

SaLt Lake City, Utan, March 17.—The bill 
making it lawful for a county mutual fire in- 
surance society to do business throughout the 
State has been passed. It led to a debate in 
which personalities figured. Senator Auerbach, 
prominent department store operator, opposed 
the measure on the ground that it was not right 
for a county mutual to be permitted to do busi- 
ness in any part of the State unless it was the 
intention to regulate it as other insurance com- 
panies are regulated. It was not fair to the 
policyholders. 


Trinity Fire Organizing in Texas 
Datias, Tex., March 16.—R. A. Belknap 
and J. E. Jarrett, with offices in the Inter- 
urban building, Dallas, Tex., are organizing a 
Texas fire insurance company, with a capital of 
$1,000,000, to be known as the Trinity Fire In- 
surance Company. 
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Wisconsin Recodification Opposed 

Mapison, Wis., March 16—Members of 
fraternal orders in Wisconsin have opened a 
fight against the bill proposing a recodification 
of the insurance statutes in Wisconsin. Scores 
of petitions were presented in the legislature 
this week asking that the entire bill be defeated 
and members of the legislature presenting them 
said that they came entirely from the repre- 
sentatives of fraternal organizations. Speaker 
Herman Sachtjen said that more petitions had 
been presented against this bill within the last 
few days than against any measure probably 
in this session. 

The big recodification insurance bill will be 
given a further hearing by the corporations 
committee of the Senate on March 25. The 
hearing was adjourned to permit the printing 
of a number of amendments which have been 
suggested to the measure. These amendments 
were all prepared early this week and mailed 
to the different organizations. The hearing on 
March 25 is expected to be a final one. 

The life insurance companies and fire insur- 
ance organizations are offering little opposition 
to the present recodification bill. Since the 
hearing last week, the health and accident or- 
ganizations have secured amendments which 
make the measure less objectionable. The fra- 
ternal organizations, however, seem to be gen- 
erally opposed to the bill. Some there are who 
desire an incorporation of the fraternal law in 
effect in this State prior to 1907. 

Insurance Commissioner W. Stanley Smith 
said that he would oppose any move for hav- 
ing the recodification plan submitted to an in- 
terim legislative investigation. He said that the 
department has already spent several months 
on the matter and that there was no necessity 
for an interim committee. 





Dixie Fire’s Contract With Hartford 

RaveicH, N. C, March 16.—From the fig- 
ures filed with the Insurance Departments, it 
would scem that the Hartford Fire’s ninety per 
cent participation in the underwriting of the 
Dixie’s Fire of Greensboro during 1924 did not 
prove profitable to the former company. Read- 
ers of Tue Spectator will recall that the 
United States Circuit Court of. Appeals, at 
Richmond, Va., set aside the reinsurance treaty 
entered into between the companies in 1923, im 
a decision rendered nearly a year ago, as hav- 
ing been illegally ratified. The decision re- 
sulted in a sale of a considerable block of the 
Dixie’s stock, after which the present stock- 
holders of the Dixie legally reaffirmed the origi- 
nal reinsurance treaty. 

The Hartford’s participation in the net pre- 
miums amounted to $945,394 last year, with net 
losses paid of $525,047 and underwriting expense 
paid of $417,157. 

The Dixie itself retained $317,933 of the net 
premiums received. The net losses paid against 
this retention were $230,979, with underwriting 
expenses paid of $129,025. 

The Dixie’s statement shows a gain from in- 
vestments of $56,837. The company’s’ surplus 
was increased $30,974, and the customary divi- 
dend of $30,000 was paid. 
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1824 1925 


Over A Century Old 
{| UNITED STATES FIRE 
1 INSURANCE COMPANY 


Home Office 
110 William Street, New York City 











A POLICY YOU CAN SELL 


Accidental Death, Natural Death, 4 POLICIES 
Pays Acccident, Health Insurance . 4 IN ] 


PREMIUMS MONTHLY OR ANNUALLY 
No Medical Examination Required 


NEW YORK SAFETY RESERVE FUND 


Established 1882 
1780 Broadway, New York 


GET OUR PROPOSITION 











WANTED 


State and District Managers in Ohio, Virginia, Kentucky, 
Maryland and West Virginia. 
Over 118% Solvent 
Legal Reserve—American Experience Table 
Waiver of Premium Clause 
Monthly Income 
Fraternal Benefits 
Organized October 27, 1868. 


GRAND LODGE A. O. U. W. 


OF WEST VIRGINIA 
1119-1121 Chapline Street Wheeling, W. Va. 











INCORPORATED 1832 


The “Size” of an Insurance Company 


is reckoned from a combination of factors. The 
surplus, built up through sound principles of under- 
writing and investment; the extent of its agency 
force, indicating the value of the company to its 
agents; the premium income, denoting the popu- 
larity which the company enjoys; the latitude of 
its underwriting policy; the method and speed with 
which it deals with claims—all these and others 
must be considered in judging the “size’’ of any 
insurance company. 


The Fidelity-Phenix Fire Insurance Company 
is a Big Company in every sense of the word. A 
Coast to Coast canvass of its agents would testify 
to that fact. 





FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM 





Chairman of the Board Cash 
Capital: 
PAUL L. HAID $5,000,000.00 
President al 
“AMERICA FORE™ 
Chicago Montreal San Francisco 
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Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 








Reserve for Unearned Premiums ............ .- $1,253,552.74 

NOPRPER LGROTOINEERES 5 <5 15 5cin cisreie in 'o:erers wilonomssaiayeroioeuerses 308,330.35 

CTE ea ee Caren $500,000.00 

ROE SNMI NG 655s wie sescee cies ok eo ewe 1,214,259.88 

Surplus to Policyholders................... 1,714,259.88 
ENCINO 8 5 ooo-5 SoG 6 sas aoe ee edn ae $3,276, 142.97 

Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J.C. Watson, Treasurer J. M. Leake, General Agent 








eneral Accident 
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FIRE AND LIFE 


A pASSURANCE CORPORATION, Ltd. 


FREDERICK RICHA2DSON, United States Manager’ 


GENERAL BUILDING, 4TH & WALNUT STS. 
PHILADELPHIA 








The Phoenix Insurance Co. 
OF HARTFORD, CONN. 


JANUARY Ist, 1925 
CASH CAPITAL, - -  -  $5,000,000,00 





ASSETS 

Cantor Fram aiatl att MIQUEES 6 6 ois.55 cots ais ce ase cease ba we $1,516,241 .45 
Cash in hands of Agents and in course of transmission....... 2,122,165.29 
OEE, CARS [is So a eer er A og nA ere Per ge 26,864,894 .00 
eS be ee ee SPAR Ps aaa eee PONE he me eer 548,621 .04 
NAAR IRIN OAL SEALE 5 alo x a nian Save 0c eae aS acolo ba ae 261,800.00 
Accumulated Interest and Rents and other Claims............ 198,320.49 
Reimsurance due on Paid Losses... ... oo... ccc cceddicececeeesc 54,970.81 

TOTAL CAST ASSETS 6665 bso Se wise cosas ee .. ..$31,567,013.08 

LIABILITIES 

ASIN OIE ons av stoicelonu<sGus shcisiolss peareltysleiisiel eae a mo eet $5,000,000 .00 
Meserve tor Outstanding: TOsees oo. g.6sssisce. sis cces wlewicleas ae 1,635,310 .43 
Bieserwe for Te-TMOUPAMGE. .6. oon i oie cc eanceecieas . 11,232,734 .05 
Reserve for Contingencies and all other Liabilities.......... 600,061 .25 
Ooty RAS TD [22 5) By 0S aR ee er Ce oe a 13,098,907 .35 





$31,567,013.08 


Surplus to Policyholders, $18,098,907.35 


Total Losses Paid since Organization of Company, 
$122,649,999.69 


EDWARD MILLIGAN, Present. 
GEO. M. LOVEJOY, Vice-Presivent. THOS. C. TEMPLE, Vice-President. 
GEO. C. LONG, JR., Vicz-PresipEnNT. JOHN B. KNOX, Secretary. 


HENRY P. WHITMAN, Secretary. FRED. C. GUSTETTER, Secretary. 
EDWARD V. CHAPLIN, Secretary. F. MINOT BLAKE, Ass’r Secretary. 
FRANK C. HATFIELD, Ass’r Sec’y LEE R. ROSS, Ass’r Secretary. 








GEORGE H. TYSON, General Agent Pacific Department, San Francisco, Cal. 
J. W. TATLEY, Manager Canadian Department, Montreal, Canada. 
WM.H. McGEE & CO., Inc., General Agents Marine Dep’t, New York, N. Y. 
CARRILLO & LA GUARDIA, General Agents, Havana, Cuba. 
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FIRE INSURANCE TOPICS | 








NEW YORK SURVEYS 

For Conference Purposes.—The organiza- 
tion which has been effected by the “Special 
Risk Men” has one great merit; they are not 
going to try and bind themselves down to be 
ood, but are going to exchange information, 
leaving the other fellow to follow or not as he 
chooses. This effort will be watched with a 
great deal of interest and ought to be pro- 
ductive of much good. 

Earthquake Insurance.—Supposing that a 
considerable volume of earthquake insurance is 
written, and then continue supposing until you 
have supposed an earthquake happens and great 
damage not accompanied by fire damage occurs. 
The policies outstanding will naturally be 
called upon to pay, and the question, then, is 
this: what funds will be used to pay these 
losses? The premiums derived from the earth- 
quake insurance will not be sufficient, and the 
only funds available probably will be those re- 
ceived from the fire business. Will this be 
wholly just to the fire branch? Is not the time 
approaching when the different forms of in- 
surance will have to be carried as separate 
finds ? 

The Short Rate Table.—Is 
eager to give up the Short Rate Table? It 
has done such valiant service since it was born 
that one is a little bit surprised to see this child 
not looked upon with that measure of favor 
which formerly distinguished it. The fact is, 
the increased wealth of the world, the size of 
properties, especially sprinklered 
and the growth in volume of many lines raise 
the question as to whether the Short Rate 
Table should be used as fully as it has been in 
the past. It is one thing to use it for a storage 
warehouse business, or something of that kind, 
but should it be always used for a growing 
concern with an annual business and fluctuating 
values at different periods of the year? If it is 
true that it is not lived up to as it should be, 
is it not, therefore, the part of wisdom to 
modify it, and not let it be cast into the dis- 
‘card by non-observance? 


everybody 


properties, 


CHICAGO AND THE WEST 
Death -of James B. Tallman.—Funeral 
services for James B. Tallman, fifty-five years 
old, general agent at Chicago for the Royal 
Exchange Assurance, who died Wednesday 
afternoon after a brief illness, were held Satur- 
day afternoon at Biddle’s undertaking estab- 
lishment in Chicago. The company was repre- 
sented at the obsequies by Arthur Waller, as- 
sistant United States manager at New York. 
Mr. Tallman is survived by his widow, two 
sons and a daughter, one of his sons, J. W. 
Tallman, being special agent for the Royal Ex- 
change in Ohio. Mr. Tallman’ had been in the 
fire insurance business for more than thirty 
years, starting as a special agent for the Man- 
chester in Cook county, later traveling in Min- 


nesota and the Dakotas for that company. He 
was active in field men’s organizations, having 
been a life member of the Fire Underwriters 
Association of the Northwest and a past most 
loyal gander of the Illinois Pond of the Blue 
Goose. Masonic 
circles, being a past master of Myrtle Lodge, 
a member of the consistory and of the Shrine. 

Chandler Motors Arrangement.—Because 
of the advance in the fire and theft rates for 
Chandler motor cars recently promulgated, the 
Chandler Motor Car Company has practically 
completed arrangements with a company, whose 
identity has not yet been announced, to write 
at the old rates. 


BOSTON AND VICINITY 

Reciprocal Bill Hearing.—The reciprocal 
bill of this year, House 1120, was strongly en- 
dorsed by Boston merchants and counsel for 
Massachusetts life insurance com- 
panies at the public hearings before the joint 
committee of the Massachusetts 
Legislature last week. John F. Shea, chair- 
man of the special committee, who 
made a study of reciprocals, spoke in strong 
terms against the opposition and stated that 
there was a real demand for the admission of 
reciprocals into Massachusetts. The opposi- 
tion has not yet been heard. 

Ohio Millers License Suspended.—The 
license of the Ohio Millers Mutual Insurance 
Co. has been suspended by Commissioner of 
Insurance Wesley E. Monk for failing to file 
its annual statement, and Commissioner Monk 
has requested the attorney general to proceed 
to collect a penalty of $100 a day presented 
by Jaw for such failure. 


He was also prominent in 


several 
insurance 


recess 


Rhode Island Appointed.—Hollis, Perrin 
& Kirkpatrick, well-known local agency, has 
been appointed agents for Boston and the 
metropolitan district for the Rhode Island. 
Leslie E. Knox and Harry Dolan, both of 
have been with the Boston office of 
Starkweather & Shepley for the few 
years, have since March 1 been associated 
with Hollis, Perrin & Kirkpatrick, where Mr. 
olan will continue the agency connection 
established by the Rhode Island, and Mr. Knox 
is to be office manager. 


whom 
past 





Discuss Fire Insurance Problems 
(Concluded from page 3) 
a sub-commitee for study. The sub-committee 
is expected to report on the bill in June. 

The bill, as presented, had not received the 
sanction of the membership of the National 
Board, the time having been too short to present 
it to them. It is not unlike the present New 
York law, providing for compulsory member- 
ship in rating bureau or subscription to its 
rates. It requires the bureau to admit to mem- 
bership any authorized insurer. It provides 
for inspection of risks and availability of re- 
ports thereon. 

It defines the powers of the Insurance Com- 
missioners as to information which he may 
demand, gives him power of examination, and 
contains a clause giving him power to change 
a discriminatory rate upon complaint. It also 
contains a clause concerning rate reductions 
which accords with the convention agreement. 

It provides also for special rate filings and 
agreements, and eliminates from its jurisdic- 
tion county mutuals, sprinklered risks, rail- 
road property, and marine insurance. It also 
contains a section specifying that companies 
shall, in case of loss, not be required to pay 
more than the cash value of a property at the 
time of loss, and also specifically legalizing 
coinsurance. 


Serving a vital 
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The Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. Permission to copy and 


circulate it among their Agency Forces, as their own sales letter or house organ, will be granted upon request. 
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To Our Agency Force: 


Our Daily Pavers are certainly giving "THE HI-JACKERS', ROBBERS' AND 
SAFE BLOWERS' UNION" a wonderful amount of "free space" in their costly 
columns. Methinks the Union must have a wonderful press agent. 

Look cver the columns of your papers and you'll find MANY STORIES of 
Banks Burglarized, Stores Robbed, Residences Ransacked, High-handed 
Hold-ups and EVERY OTHER KIND of robbery on the Criminal Calendar. 


Its the same ALL OVER the Country. Every State in the Union is 
played by the "Robbers League" and they all have a "batting average" 
of a HUNDRED PER CENT OR BETTER. Nationally speaking, the "Burglary 
Business" is good. 


All this is bad, MIGHTY BAD, but not so bad that we cannot offer a 
remedy in the VARIOUS forms of insurance that will protect our 
Assured AGAINST LOSS when Mr. Burglar visits his HOME; stops by his 
STORE, or meets him, CASUALLY, on the street. 


We can LEARN LOTS from the Newspapers--by that I mean lots that will 
PROFIT US if we TAKE ADVANTAGE of it. LOTS that will mean MORE 
business if we WORK FAST. 


These items of robberies, hold-ups and burglaries that you see in 
every paper you pick up are the BEST SELLING ARGUMENTS in the world 
for you. 


NO BANK, BUSINESS, RESIDENCE or INDIVIDUAL is IMMUNE from the visit 
of the man with "THE GUN AND THE MASK". They can't "take a shot in 
the arm" as a preventative--but they CAN take insurance. Even that-- 
AS GOOD AS IT IS--won't STOP the visit, but it WILL REIMBURSE FOR 
THE LOSS, which is the NEXT BEST thing. 


When you see in the papers the stories of all these crimes, use them 
to CONVINCE your prospects that they NEED PROTECTION. Its GOOD 
stuff; its CONVINCING because its fact, and it will HELP YOU fill 
up the BLANK LINES on your POLICY REGISTER by placing thereon a 
PROFIT PAYING RISK. 

Yours peaceably, 


Ld 
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A LL the fuss and pother now being made 
LX over the accident insurance policy issued 
by the Federal Life Insurance Company in con- 
nection with the Chicago Tribune seems just 
a bit unwarranted. The only regrettable 
thing about the widespread comment this sub- 
ject is receiving is that there lurks in it a 
possible tendency to bring the theory of in- 
surance into disrepute with the Illinois public. 
The attack on the Federal Life policy is being 
conducted by the Chicago Herald and Ex- 
aminer, which offers a similar policy, backed 
by the North American Accident Insurance 
Company. The Herald and Examiner makes 
subscription to the paper a condition of appli- 
cation in addition to the payment of fifty 
cents; but anyone is permitted to avail him- 
self of the Tribune’s policy upon payment of 
$1, Both the insurance companies claim off- 
cial approval of their contracts and they are 
doubtless in the right in this respect. The 
Chicago Herald and Examiner, which is one 
of Mr. Hearst’s progeny, appears to be mak- 
ing a real fight for circulation; but, in view 
of the fact that it also issues an accident 
policy (the validity of which has remained 
practically unquestioned) it may well be re- 
minded that “what’s sauce for the goose is 
sauce for the gander.” <A detailed descrip- 
tion of the Federal Life’s Tribune policy ap- 
peared in THe Specrstor for March 5. 


TT contract bond committee of the Surety 
Association of America is meeting in New 
York city today to consider reforms, if 
deemed necessary, and to pass on the recom- 
mendations made by the Associated General 
Contractors. It is unlikely that the surety 
men will look with favor upon the proposal 
that they form a credit bureau to pass on the 
desirability of contract bond risks; but they 
can be trusted to eliminate evils as far as lies 
within their power, and can be depended on to 
Protect the interests of agents and brokers. 


Issues Instructions on Medical Examiners 
Hartrorp, Conn., March 16.—Dr. E. K. 
Root, medical director of the AZtna Life In- 
surance Company, has issued revised instruc- 
tions concerning the use of medical examiners 
not of the AZtna Life staff in all cases where 
standard insurance is concerned, and where 


‘o-nsurance with other standard companies is 
desired, 








MONOPOLISTIC COMPENSATION 
FUNDS 

As secretary and treasurer of the In- 
ternational Association of Casualty and 
Surety Underwriters, and, more promi- 
nently, as  secre- 
tary of the Work- 
men’s Compensa- 
tion Publicity Bu- 
reau, F. Robertson 
Jones has won a 
reputation for ac- 
curate knowledge 
of conditions in the 








casualty insurance 
business. Asked 
about labor leaders, Mr. Jones said: 





‘“IWhy are labor union leaders so 
strenuously in favor of monopolistic 
State fund workmen’s compensation in- 
surance? Is it because they look with 
equanimity to a share in controlling a 
great political machine which would pro- 
vide thousands of jobs for tne faithful, 
which would dispense lavishly and un- 
warrantedly millions of dollars of other 
people’s money — with discrimination 
against non-union injured employees; 
which would have annually millions of 
dollars of veserves to deposit in favored 
banks (union and others); and millions 
of dollars to invest in locai government 
securities—with discrimination in favor 
of those local political units most amen- 
able to the demands of those labor union 
leaders? 

“Tf this ts their object, is it surpris- 
ing that, even with a hundred per cent 
perfect operation of stock insurance 
companies under workmen’s compensa- 
tion laws, these labor union leaders are 
dissatisfied and demand a State monop- 
oly? Even tf injured employees or their 
dependents were to receive far more than 
a liberal interpretation of the law allows: 
even if payment of indemnitics were to 
be made in advance; even if no appeals 
whatsoever were taken on questions of 
law: yet, these labor union leaders would 
still demand a State monopoly, uraing 
wild, groundless arguments based on 
twisted or perverted facts. Do they sce 
a brilliant light radiating warm rays of 
economic comfort in which to bask? 

“Isn't it about time the truth were 
loudly told and no longer shod with ‘gum 
shoes’ or silenced with ‘pussy’ feet?” 








23 


ILLINOIS BANKERS ACT 


Take Stringent Measures to Check 
Burglaries 


PROPOSE ARMED TOWN GUARDS 


Will Seek More Drastic Legislation to 
Punish Criminals 

Cuicaco, Itu., March 16.—The Illinois Bank- 
ers Association on Monday began a concerted 
campaign against bank hold-ups and burglaries 
in order to bring about a reduction in robbery 
insurance rates. In making this annouucement, 
M. A. Graettinger, secretary of the association, 
said that R. C. Saunders of Des Moines, who 
has conducted a similar campaign in Iowa for 
the past three years, had been placed in charge. 
The plan outlined is in two divisions; first, 
armed town guards; second, revised legisla- 
tion. The armed town guards will be under the 
direct supervision of the county sheriffs and 
will be deputized by them to serve as peace 
officers. The campaign will not end until the 
county units are completed and functioning. 

Laws, with “teeth in them” that will increase 
penal servitude of bank bandits, will be sought 
at the current session of the Illinois Legislature 
by the association and its members. 

More than 2000 banks throughout the State 
have been informed and are participating in 
the movement. Referring to the Iowa situation, 
which was placed in the hands of Mr. Saun- 
ders, Mr. Graettinger states conditions there 
were about as bad in 1920 as they are in IIli- 
nois at the present time, as fifty-six attacks were 
made on Iowa banks with a loss of $210,000 in 
1923-24. Following the Iowa campaign, rob- 
hery insurance rates have been cut $1 per $1000. 
The campaign in Illinois is for the purpose of 
bringing about a similar reduction of insurance 
rates if it is at all possible. Illinois men are 
paying $4 per $1000 here. 





L. M. Fingard Resigns 
L. M. Fingard, general manager of the Mer- 
chants Casualty Company, Waterloo, Ontario, 
Canada, has resigned from that position. His 
plans for the future have not yet been an- 
nounced, but it is understood that he will make 


another insurance connection. 


Death of Leon G. Mackman 
Leon G. Mackman, who has been connected 


with the accounting and collection department 
of the New Amsterdam Casualty Company, 
New York, for about three years, died last 
Monday night. 


Lee Sree, tase 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 


IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets . . - -  $4,439,946.82 
Capital - - - - 750,000.00 
Surplus - - 885,425.17 
Voluntary Catastrophe Seenins 500,000.00 
Reserves - . - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 


Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 





Financially Strong Conservatively Managed Liberal Contracts 


CORRESPONDENCE INVITED 


























Progressive agents will find it a decided advantage 
to have the agency of this company that does render 
a SUPERIOR SERVICE. 


We have valuable agency territory available in the 
following States: 


Arkansas Maryland Ohio 

Colorado Massachusetts Pennsylvania 
Connecticut Michigan South Carolina 
District of Columbia Minnesota Tennessee 
Illinois Mississippi Texas 

Indiana Missouri Virginia 

Iowa Nebraska West Virginia 
Kansas New Jersey Wisconsin 
Kentucky New York Wyoming 


North Carolina 
Correspondence solicited. 


Detroit Fidelity and Surety Company 


Home Office, Detroit, Michigan. 
Homer H. McKee, President. 








St. Joseph Life lnnuventel 
Company 


ST. JOSEPH, MISSOURI 
ANNUAL STATEMENT 


For the Year Ending December 31, 1924 








ASSETS 
First Mortvace Harm (oans:<.....- 650065 ak cee i kek nano $1, 463 ,834 .57 
Cash in Home Office and Banks. dial Aialea ee Sieh eee odes 2,804 .55 
Petenest Ue AMG ACOH oo) 56s che ca. si ice écececeleinsy ta wre ena alae ener ee 
Policy Loans and Notes. . 362,491.81 
Premiums in Course of Collection 20,321 .44 
Pr Erp CT ee Pye pon ait ceed ans eR Med Aen Beery 33,863 .28 
MRNA OES os oa 5 2 pass, ee ape a 330. 30 
Agents’ Balances and Other Assets Not Admitted. 42,265 .04 
MotaleNdartted Assets. b:sisjec.ccessts Seats Shae eon eie $1,967,065 .26 
LIABILITIES 
Legal Reserve on Policies. .. : errr. Poy be 
Death Claims in Process of Adjustment. Se Amn rae ns rire None 
Premiums and Interest Paid in Advance................... 10,733.51 
OE ASIC OE NSO AMES oye esis. 5 5G oh on a ne Grd, Ciecda Sorbo bleu 10,000.00 
SOCROLE COBHTES WOEDAIC 6 655. 5:55 0.4 aie ss. 6a. 0m, ocunae bi be wiereeaieke 38,710.59 
PRC ASO SEEILGRIGNES 6 5555-550 2c000oi'd 0 BO Re caw oe cae 3,326 .26 
Dividends Left with the C omp: iny to Accumulate at Interest .. 1 495 91 
Dividends Payable to Policyholders During 1925...... Ae 19,432 .12 
Additional Security for rateapnobanres 
Capital.. Sea RAE en eet $100,000.00 
Surplus Assigned. Re tak a Pee Sion eee 254,422.00 
Surplus Unassigned................... 201,052.87 555,474.87 
A Gta tiawilitiosntcs> docu arenee ccs nomen $1,967,065 .26 


INSURANCE IN FORCe DEC. 31, 1924, . . $11,738, 785.00 


Every Policy Issued By 
ST. JOSEPH LIFE INSUR: ANCE SOMPANY 
Is Registered And 
SECURED BY = MORTG AG E FARM LOANS 
Deposited With 
THE INSURANCE DE P, ARTMENT 
A. L. McPHERSON 
President 
WALTER W. HEAD H. E. McPHERSON 
Vice-Pres.-Treas. Vice-Pres.-Secy. 



































A Progressive SURETY and CASUALTY Company 











PAY THEIR 
OWN WAY 


The series of agency gatherings 
held in all parts of the country since 
the first of the year, and in which 
Lincoln National Life field men have mingled with the 
Home Office officials in a three-day educational program, 
will pay real returns as they have since the plan was 
inaugurated. 

Through these gatherings the idea of cold=blooded 
routine gives way to the personal touch of teal friendship. 
Service ties are strengthened. There are practical sales 
demonsttations. 

In the same way that these sectional meetings benefit 
the Lincoln National Life, its agents have found that they 
pay substantial returns to those who 
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The Lincoln National Life Insurance Co’ 


“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 


Now More Than $350,000,000 In Force 
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NATIONAL SURETY‘S 
AGENCY MEETING 


ention Held at New Orleans 
Last Week 





Conv 





WILLIAM JOYCE ATTENDS 





President John L. Mee Acted as 

Toastmaster at Gala Banquet 

New Or.EANS, La., March 14.—The con- 
yention of the general agents of the National 
Surety Company, New York, was called to 
order in the banqueting hall of the Roosevelt 
hotel on Tuesday last, by John L. Mee, vice- 
president and superintendent of agencies, who 
presented William B. Joyce, chairman of the 
hoard of directors, who made a forcible and 
interesting address. 

Mr. Joyce was followed by E. A. St. John, 
president, who, in the course of his address, 
called for expressions of opinion from the 
delegates on various points submitted by him. 
The whole proceedings were led and dominated 
by a spirit of genuine good feeling which re- 
flected the character of the congenial relation- 
ship which exists between the officers of the 
company and its representatives in the field. 

Milfred O. Garner, general solicitor, ad- 
dresses the convention on the subject of “Ei- 
fective Salvage Methods’ developed 
points hitherto undreamt of in the daily philos- 
ophy of the plodding field man. In the even- 
ing a banquet was served in the Gold room of 
the Roosevelt hotel. Vice-President Mee per- 
formed the difficult functions of toastmaster it 
a very gracious and pleasing manner. 

Charles Janvier of Janvier & Co.., 
agents of the National Surety for Louisiana, 
delivered an address on “Mardi-Gras” (an 
institution peculiar to New Orleans) and he 
was followed by Charles Burras of William B. 
Joyce & Co. of Chicago, in a humorous address 
which conbined entertainment with instruction 
and was punctuated by frequent outbreaks of 
applause. Vice-President Ticat followed Mr. 
Burras and aroused the enthusiasm of his hear- 
ers by the skilfully witty manner in which he 
handled his subjject: “Scotch Wit and Humor.” 
Vice-President Thompson recruited a chorus 
among the delegates and led the singing in an 
artistic and effective manner. 

A negro quartette from Straight University 
and a bevy of dancing girls added to the gaiety. 

The affair was voted a great success. For 
this the full credit must be allotted to Special 
Agent Howard T. Osborne, who made all the 
arrangements and alertly saw to it that they 
Were properly carried out. 

Thursday the delegates left for their respec- 
tive homes carrying with them pleasant memo- 
ries of what is to us, “the dear old city of 
New Orleans.” 


Vice= 


’ 


which 


State 


O’HaAGerry. 





Who and Where Is Nellie Dunn? 
The American Surety Company of New 
York has deposited $18,748 with the treasurer 
of Nassau county in New York State to he 


held for a Miss Nellie Dunn if, where and 
when she can be located and can establish her 
identity. Miss Dunn is a daughter of Mrs. 
Elizabeth A. Dunn, who died in May, 1922, 
and the money is due her as legatee under the 
administration of the estate, the administrator 
being bonded. Marshall L. Brower, assistant 
secretary of the American Surety, said that 
all efforts to locate Miss Dunn had failed, 
although many women claiming to be Miss 


Dunn had sought the money. 


NEW YORK CASUALTY DEVELOPING 
H. G. Wagner Made Comptroller—E. H. 
Babbage to Manage New Casualty 
Department 
The New York Casualty Company, until re- 
cently known as the New York Plate Glass In- 
surance Company, has its new capital all paid 
in so that this item now totals $750,000, and 
the organization is rapidly forging ahead with 
its plans for development. It has a premium 
reserve of $680,000, a net surplus of $1,275,- 
000, total assets in excess of $3,000,000, and a 
surplus to policyholders of over $2,000,000. 
Following its decision to branch out into 
general casualty lines, J. Carroll French, presi- 
dent of the New York Casualty, has announced 











Henry G. WAGNER 
Comptroller, New York Casualty Company 


the appointment of Henry G. Wagner as comp- 
troller and the choice of E. H. Babbage to 
head the company’s new casualty department. 

Mr. Wagner has had nine years of account- 
ing experience with the Ocean Accident and 
Guarantee and with the Globe Indemnity. Later, 
he joined Joseph Froggat & Company, resign- 
ing this position to hecome actuary of the Re- 
public Casualty Company. He has held that 
office for about three years. 

Mr. Babbage started in the inspection de- 
partment of the Ocean Accident and Guaran- 
tee and, following that, became inspector and 
underwriter for the liability and 
tion department of the Globe Indemnity. He 
joined the Commercial Casualty five years later 
as assistant superintendent of compensation at 
the home office and then resigned that position 
to become connected with the New York In- 
demnity Company. 
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MICHIGAN PROPOSAL 


Would Change Law Stipulating Se- 
curities for Companies’ Invest- 
ments 


ALSO WANT TAXICABS BONDED 


$100,000 Suggested as Maximum Coverage 
Required from Operator of Forty 
or More Vehicles 

LancinG, Micu., March 14.—Two measures 
involving insurance were introduced recently 
in the lower house of the Michigan Legislature, 
one a bill to make changes in the present law 
stipulating securities in which companies are 
allowed to invest and the other a measure to 
compel taxicab companies and other concerns 
operating vehicles for hire in the larger Michi- 
gan cities to provide a bond for insurance pol- 
icy of $2500 for each vehicle. The latter 
measure, which would be effective only in cities 
of more than 100,000 population, which would 
include only Detroit, Grand Rapids and Flint, 
sets $100,000 as the maximum amount of in- 
demnity required of any operator of forty or 
more Cars. 

The securities amendment was sponsored by 
Representative Joseph C. Armstrong of Detroit 
and is said to have been designed by Hal Smith 
securities commissioner, under the proposed bill. 
Some criticism of the measure has arisen be- 
cause of the fact that part of the section which 
the new bill would supplant has not been cov- 
ered in the new measure. This flaw may be 
remedied, in which event, according to Leon- 
hard T. Hands, Insurance Commissioner, there 
appears to be no objection to it. 


The other bill, sponsored by Representative 
Warner of Ypsilanti, would surely compel the 
carrying of bonds or insurance policies by 
all Michigan car owners. It would per- 
mit purchase of certain public utilities securi- 
ties only if they were approved by the public 
utilities commission of the State and if earn- 
ings of the utilities over a five-year period ex- 
ceeded twice the percentage paid on bonds of 
such companies. Steamship lines’ securities 
could not be bought without the approval of the 
owners of vehicles for hire, and an interesting 
clause, which it is claimed might have saved 
the Young compulsory auto measure is a bill 
which would force every autoist to carry such 
protection to the amount of $5000, now hope- 
lessly buried in the Senate judiciary committee. 
The Young bill was condemned for having no 
joint liability provision which would force an 
insurance company to recognize the claims of 
a third or injured party if the insured proved 
financially irresponsible. The clause in the 
Warner bill reads: “Provision of the policy 
shall be that suit may be brought in any court 
of competent jurisdiction upon such insurance 
policy by the owner of any such judgment.” 
Such a clause, agents say, would make joint 
liability a policy provision and would force all 
companies to recognize a judgment whether the 
insured was collectible or not. 
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TEXAS 


AGENCIES OPEN 


RESOURCES 


Over One Million Dollars 


OUTSTANDING INSURANCE 
Over Twelve Million Dollars 


For particulars write 


THE WESTERN NATIONAL LIFE INSURANCE CO. 


P. O. Box 2131, Denver, Colorado 


Note: During the 12 years we have been in business we have never contested a 


death claim nor have we ever lost a dollar on any investment. 


December 3lst, 1923. 


No past due interest 
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The Gateway to ie West— 


Kansas City’is truly the ‘‘Heart of America.”¥ It 
is located in the center of a country on the border 
betweenJtwo great states, Missouri on the east and 
Kansas on the west. It is without question the nat- 
ural gateway to the great West and Southwest 
territory. The very nature of its position and the 
territory directly adjacent to it, with its unexcelled 
railroad facilities, offers to insurance men a wide 
range for development. The National Life Associa- 
tion with its popular form of low cost policies have 
desirable territories available, as will be noted from 
the map above. Closest Home Office co-operation 
is made possible through a branch office maintained 
at Kansas City. Correspondence is invited as to 
sales opportunities in this wealthy territory whereby 
the salesman’s earning ability may be increased by = =; 
selling more insurance to more people. | 


— Write the Home Office for further 
Are INS ZR details = 
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Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 


LOUISVILLE, KY. 
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COMPENSATION HEARING 


New York Committee Listens to 
Arguments on Downing-Hacken- 
burg Bill 





F. ROBERTSON JONES A SPEAKER 





Stormy Session at Albany—Bureau Secre- 
tary Hits at Labor Leaders 


“Daniel in the lions’ den,” is a phrase that 
correctly describes the situation in which 
F. Robertson Jones, secretary of the Work- 
men’s Compensation Publicity Bureau, found 
himself when appearing before the joint com- 
mittee of the New York Legislature at Albany 
last week. The committee had called a hearing 
on the Downing-Hackenburg bill proposing a 
monopolistic State fund for workmen’s com- 
pensation insurance, and the session proved to 
be a stormy one. The place of meeting was 
to have been the Assembly Chamber and many 
of the insurance men, Mr. Jones among them, 
went there. Later, it turned out that the com- 
mittee was meeting in the Senate Chamber in- 
stead, and had already heard several speakers 
before the insurance men were told of the shift 
of scene. 

The main proponent of the measure was 
Matthew Woll, vice-president of the American 
Federation of Labor, and, although the commit- 
tee had intended to give but a few minutes to 
consideration of the compensation bill, Mr. 
Woll had already spoken for nearly three-quar- 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















ters of an hour before the insurance men, 
belatedly arriving, were able to make them- 
selves heard, with Mr. Jones as spokesman. 
About two hundred labor leaders were present, 
with but a handful of insurance men; among 
the latter being John L. Train, secretary of the 
Utica Mutual; Jesse Phillips, manager of the 
National Bureau of Casualty and Surety Un- 
derwriters; L. A. Wallace, of the Insurance 
Federation of New York, and Mr. Jones. 

In discussing the meeting with a representa- 
tive of THE Spectator, Mr. Jones pointed out 
that the arguments used by Mr. Woll in favor 
of the compensation bill were based on the old 
Carl Hookstadt pamphlet, issued in 1922, which 
Mr. Jones characterized as being “full of half- 
truths, quarter-truths and lies.” “That report,” 
said Mr. Jones, “has given the writing com- 
panies more trouble than any other thing, not 
excepting the Ohio law.” 

Realizing the futility of trying to refute long 
arguments in the very short time allotted to him 
at the hearing, Mr. Jones contented himself 
with admonishing the committee to weigh the 
pros and cons of the question carefully, saying 
that the passage of the proposed bill would 
“destroy millions of dollars in assets and throw 
thousands of insurance employees out of work.” 
“The only people who want this legislation are 
the organized labor leaders,” said Mr. Jones, 
and added: “And I have my own opinion as 
to why they want it.” 

This remark got under the labor leaders’ 
skins and brought them to their feet in quick 
excitement, Mr. Woll charging that insurance 
companies were spending money prodigally in 
an effort to defeat compensation legislation pro- 
viding for exclusive State funds. After Mr. 
Jones sat down, one labor leader, highly in- 
censed, was heard to tell a companion that he 
would like “to get that man Jones alone in a 
dark corner and knock his block off.” It was 
felt, by the insurance men who attended the 
hearing, that Mr. Jones had scored heavily by 
hinting that labor leaders merely wanted to get 
their hands on the money of a State fund in 
order to use it as a power to further their own 
interests.. His short, energetic speech, indicat- 
ing that employers, employees and others have 
again and again defeated proposals for a 
monopolistic compensation fund, was taken as 
being the best possible move under the cir- 
cumstances, 


New York Favors Compensation 
Amendments 


Atpany, N. Y., March 16.—The Senate labor 
committee has reported favorably Senator Rei- 
burn’s bill, amending section 14, workmen’s 
compensation law, by providing that, in arriv- 
ing at the annual earnings of injured employees, 
regard shall be given to previous earnings in 
the same employment, or any other different 
employments in which they may have been en- 
gaged. 

A bill has been introduced by Assemblyman 
Steingut, amending section 15, workmen’s com- 
pensation law, in relation to payment of com- 
pensation to dependents. 
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EXECUTIVE AND AUTHOR 
Thomas L. Bean Has Learned the Secret _ 
of Picking Successful. Producers 

Thomas L. Bean, vice-president and superin- 
tendent of agencies for the New York Indem- 
nity Company, New York, has been largely 
responsible for the rapid growth of that or- 
ganization. Starting on March 1, 1923, with 
one agent, the company closed 1924 with about 
1300 agents operating in forty-two States and 
bringing in net premiums, as of December 31, 
1924, of $6,643,688. In this success, Mr. Bean, 
acting under the capable and effective direction 
of President FE. M. Linville, took a prominent 
part. Having been an active field worker him- 
self, Mr. Bean possessed the essential ability 
to pick successful producers. 

In addition to being a wide-awake executive, 
Mr. Bean is the author of a new book, pub- 
lished by The Spectator Company and entitled 
“Selling Accident and Health Insurance,” in 
which he explains sales methods and shows 
agents how to get the prospect’s signature on 
the policy. The language of the book is the 
language of the man in the field. The sentences 
are short, concise, instructive and epigrammatic, 
Non-essentials are avoided and the whole im- 
pression ieft by the book is one of enthusiasm 
and accurate knowledge. 

One of the youngest vice-presidents among 
the casualty companies, Mr. Bean is becoming 
better and better known to agents throughout 
the country because of the many trips he makes 
to different States in the interests of the New 
York Indemnity. The photograph presented in 
this column is a very informal one and shows 
Mr. Bean in a characteristic attitude. 


New Mutual in Texas 
The National Health and Accident Company, 
Dallas, Tex., has just been organized by H. 
Goodman, Al Marker, E. S. Rubinsky and Abe 


Rosenberg. 
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The Bankers Reserve Life Co. 


HOME OFFICE, OMAHA, NEBRASKA 


ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice-President 
JAMES R. FARNEY, Vice-President 
RAY G. WAGNER, Sec’y and Treas. 





FINANCIAL STATEMENT, DECEMBER 81, 1924 


RESOURCES 
State, County, Municipal and School Bonds. . . . $9,367,093 .00 
First Mortgages on Real Estate............... 1,222,100 .00 
Loans to Policy Holders..................000- 2,986,519 .96 
JYER [EVE SSSR RUSS See AO ee en ee a am 793,216 .24 
Renewal Premium Notes..................... 198,980 .77 
CSE ATS, Ce Se ene ee 87 .69 
CORED OER 1S EERIE ee en ee 428,906 .47 
Accrued Interest on Securities................. 121,871 .67 
Premiums in Process of Collection............. 90,277 .78 
CELDT ERISA al AO Eo oe ve ee $15,209,053 .58 
LIABILITIES 

OSfog PSEeS (USS: a $12,508,798 .00 
Dividends Left with Company................ 375,618.00 
Death Claims Reported, no proof.............. 31,004 .50 

Unearned Interest, Premiums paid in advance 
REL CEy SSeS a ae neo eer peea 272,952 .04 
Cenital Stock Paid ap. ..............6s..000..  £00;000.00 
Policy Dividends Calculated for 1925........... 552,347 .89 
UPR TOSS 0 [CA ro ee aera 1,368,333 .15 
MMGbAth coe ca aise hee ON eee $15,209,053 .58 





A SOLID, CONSERVATIVE COMPANY 





MANUFACTURERS’ LIABILITY 
INSURANCE COMPANY 


Jersey City, N. J. 


| Stock Company | 
CAPITAL $400,000 


KINDS OF INSURANCE WRITTEN: 
Workmen’s Compensation, Auto Liability, Property 
Damage and Collision, Accident and Health and 
General Liability. 





























PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 





THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 


Arthur E. Childs, President 





~ 2 
Columbian National Agents can offer the best in 


LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. 














NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 


DES MOINES, IOWA 




















We have a few desirable openings in Michigan, 
Kentucky, West Virginia and Alabama for experienced 
aggressive men with general agency qualifications. 


5.4% on instalment set- 
tlements. 


Participating 
Non-Participating 
Age Limits 10 to 65 $12,000,000 Assets 
Disability Income $102,000,000 insurance in 
Double Indemnity force 


Atlantic Life Insurance Company 
RICHMOND 


VIRGINIA 
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McCANN & BEILMAN ORGANIZED 
New Corporation Will Be Largest Surety 
Agency in Brooklyn 

Daniel A. McCann, vice-president of the 
National Surety Company, in charge of its 
Brooklyn, New York, branch office, will be- 
come the senior partner of the new agency firm 
of McCann & Beilman, Inc., as of April 1. This 
partnership will take over the business of the 
National’s Brooklyn branch and will continue 
to operate from the Temple Bar Building, 44 
Court street. The consolidation will create one 
of the biggest surety agencies in the East and 
the largest in the city of Brooklyn. 

John Beilman is resigning the general agency 
of the New Amsterdam Casualty Company in 
Brooklyn in order to take up his new duties. 


For many years, Mr. Beilman was associated 
with the National Surety under Vice-President 
McCann and, leaving that connection, took the 
general agency for the New Amsterdam Casu- 
alty, building up a large volume of fidelity and 
surety premiums. He returns to the 
National Surety. 


now 


Appointment of R. L. Greene 

The Commercial Casualty Company of 
Newark, N. J., announces the appointment of 
R. L. Greene as assistant manager of the New 
York office, 128 William street. Mr. Greene, 
in addition to assisting Manager Floyd N. Dull 
in his general duties, will have direct charge of 
the brokers’ service and business development 
in New York city. 

















THINK THIS OVER! 


iS the demand for Fidelity and 

Surety Bonds is growing rap- 
idly, the agency which is not 
equipped to handle this business 
runs the risk of losing some of its 
best clients. Why? Because most 
people prefer to deal with one in- 
surance office rather than a number 


of different agencies. 


| Sp. 319 
FIDELITY and DEPOSIT PRODUCTION DEPARTMENT, 
\ FIDELITY & DEPOSIT COMPANY, 
COMPANY | Baltimore, Md. 
| If you are not already adequately repre- 
‘ | sented in this territory | will be glad to have 
BALTIMORE | full information regarding an agency connec- 
| tion with your Company. 
| 
Fidelity and Surety Bonds and | (Signed ace cnavicccecccddcencccacscesa se 
Burglary Insurance | 
I ROGERS 6 ce aVbcceddenvseceenesadadees 
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NEW SURETY PRACTICE 
U. S. F. & G. Has Plan to Make Principal’s 
Attorney Act as Joint Control 
Supervisor 

That the requirement of joint control by 
surety companies has been a large factor in 
keeping alive the practice of personal surety, 
is testified to by many attorneys and agents, 
who have written the United States Fidelity 
and Guaranty Company, Baltimore, Md., in re- 
ply to a letter from that organization outlining 
a new plan of joint control, whereby the prin- 
cipal’s attorney is substituted for the surety’s 
agent as the joint control supervisor. 

It is felt by the United States Fidelity and 
Guaranty that the old method of joint control 
is cumbersome and not in keeping with present- 
day business standards. The company has, 
accordingly, advised its managers and agents 
that where a principal has an attorney who is 
a competent advisor, joint control, if it is 
necessary, may be exercised on behalf of the 
surety by this attorney. 

This new method of joint control seems to 
meet with general approval by attorneys. While 
in some cases it puts additional work on the 
attorney, it assures his retention as counsel for 
the estate until its final determination; and it 
enables him to exercise a greater degree of 
control over the acts of his client. 

Another phase of the new plan is that the 
company is willing to except from joint con- 
trol sufficient funds to meet the ordinary dis- 
bursements of the estate. 


New York Indemnity’s Expansion 

The volume of business being transacted at 
the home office of the New York Indemnity 
Company these days has necessitated an ex- 
pansion in the amount of space occupied in 
the building at 4 Albany street, New York 
city. Accordingly, all of the second floor and 
part of the fifth floor has been utilized, and 
a new suite of offices is being constructed on 
the third floor for the convenience of Presi- 
dent E. M. Linville, Vice-President Thomas 
L. Bean, and the other executives of the New 
York Indemnity. 


City Insures Cars 

Battrmore, Mp., March 16.—This city has 
insured all of its automobiles and motor 
trucks against personal and property liability 
damages; the coverage being taken out with 
the United States Fidelity & Guaranty Com- 
pany. No insurance was placed on the cars 
of the fire, police and health departments of 
Baltimore, as it was stated that the city was 
not liable for accidents caused by them except 
as a matter of equity, such indemnities being 
paid from Baltimore’s contingent funds. 


Heads Plate Glass Department 


The Maryland Casualty Company, Balti- 


more, has announced that Robert H. Caplan, 
Jr., has been appointed manager of the plate 
glass department in that organization’s New 
York 


metropolitan office. 
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Miscellaneous Insurance 




















= 
Statisticians similar to most regular companies, offering 
a whole life, limited payment and endowment 
i policies at approximately the same rates and PERSONAL ITEMS 
Underwriters with similar incontestability, paid up and ex- 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


—_ Phone: JOHN 1090 
50 John St. New York City 

















Wanted 








Qualified Actuary 


Leading South American Company. 
Good Salary and prospects. Apply 
by letter, stating age and experience. 
Box 75, Care of THE SPECTATOR. 

















THE MACCABEES 
Progress of This Fraternal Benefit 
Association 

The Maccabees, a leading fraternal benefit 
association operating on a legal reserve basis, 
has entered 1925 in the best shape financially 
in its history, according to a recently issued 
statement for December 31, 1924. Total ad- 
mitted assets of nearly $23,000,000 are shown, 
with special reserves and surpluses of more than 
$5,000,000 in excess of legal reserve require- 
ments on a 3% per cent basis. The society 
shows an increase in assets of $3,902,202 over 
the previous year, and wrote up new business 
to the amount of $7,035,000 in excess of that 
secured in 1923. It now has $211,000,000 insur- 
ance in force and has paid out $155,010.974 in 
claims since organization. 

The Maccabees is an example of a compara- 
tively new development in the life insurance 
field, a fraternal benefit association which has 
gone on to a straight legal reserve basis on the 
American Experience Table of rates but re- 
tained the lodge system representative govern- 
ment, and the fraternal side of its activities in- 
tact. The final adjustment of all its insurance 
onto the new basis was completed a year and 
a half ago and, in spite of the disorganization 
caused by the re-rating, it experienced in 1924 
one of the most successful years in its history, 
which dates back to 1878. Not only was a sub- 
stantial increase in assets and new business 
shown, but, according to A. W. Frye, supreme 
commander, the interest evinced in lodge activi- 
ties was the greatest in a decade. Out of its 
4000 subordinate lodges or tents situated 


throughout the United States and Canada, a 
large proportion are actively functioning, hold- 
ing meetings regularly and co-operating with 
the home office in the various lines of fraternal 
work in which the society engages. 

The Maccabees’ life insurance department is 


tended insurance features, cash surrender 
values, etc. All certificates are participating 
and premiums are payable monthly, if desired. 
In addition to life protection, however, it main- 
tains a sick and accident department and a well 
financed relief department which provides care 
for old and indigent members whether in their 
own homes or at the national Maccabee Home 
at Chatham, Pa., and extends relief in the form 
of a loan or gift to worthy members in dis- 
tress. All transactions with the members are 
conducted through their local lodge, which acts 


‘y 


as a “service center,” establishing the necessary 
point of contact between the member and the 
home office and supplementing its ministrations 
in cases of distress through the committees and 
funds of the lodge. 

The ready response the Maccabees has re- 
ceived from the public during the past year and 
a half, as evidenced by its record, proves con- 
clusively that a fraternal benefit association can 
operate on a legal reserve basis with no impair- 
ment to its lodge or fraternal features, accord- 
ing to Mr. Frye, and in fact the Maccabees has 
prospered to a greater extent in every way on 
this basis than at any time during the preceding 
decade. The service feature, which has been 
highly stressed by most successful companies in 
late years, finds a high development through the 
functioning of the local lodge. 

The Maccabees will hold their quadrennial in- 
ternational convention in Washington D. C., 
July 20 to 24, and during the past year have 
been organizing a mammoth automobile caravan 
trip in which 10,000 members of the order will 
drive to the convention, which automobile au- 
thorities state will he the largest motor pilgrim- 
age on record. The caravan trip was adopted as 
the order’s patriotic program for 1925 and has 
attracted widespread attention in fraternal civil 
and automobile circles. Practically every State 
in the Union and Province of Canada will be 
represented and, through this five-day meeting 
of citizens of both countries in America’s na- 
tional capital, it is expected to help cement 
friendly relations between the United States 
and Canada and inculcate patriotic ideals 
throughout the Maccabee membership. 


American Insurance Union Upheld 

The American Insurance Union of Colum- 
bus, Ohio, has been planning to build a hand- 
some new office structure. As the law pro- 
vides that an insurance association may build 
an office structure only “requisite for the imme- 
diate accommodation in the transaction of its 
business,” the attorney-general was asked for 
his opinion, and propounds the laws quoted in 
line with the interpretation given to similar 
laws in other States, where the courts have 
universally upheld the rights of such insurance 
associations to build more elaborate and larger 
buildings when it was within “good business 
judgment.” Attorney-General Crabbe held that 
it was good business judgment for the Ameri- 
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Herbert Hammer, eighteen-year-old employee 
of the Liverpool and London and Globe In- 
surance Company, recently won the interstate 
class B billiard title in a play-off game during 
which he made a run of 96. He is now repre- 
senting the Newark Athletic Club in the Na- 
tional Amateur 18-2 balkline class A cham- 
pionship tournament, which is being held at the 
Crescent Athletic Club of Brooklyn. Mr. 
Hammer also starred as a baseball pitcher at 
Erasmus Hall during his high-school days. He 
is connected with the New England depart- 
ment of the Liverpool and London and Globe. 


B. L. Hewitt, co-manager of Rawlings & 
Hewitt, Western division of the Boston and 
Old Colony, with offices at Lansing, is taking 
a much needed vacation. Mr. Hewitt set out 
for California early last week with a voiced 
determination to forget everything about insur- 
ance for a month or more. 


M. G. Nichols, general manager of the 
European General Reinsurance Company, Ltd., 
of London, who has been visiting the United 
States branch of the company in New York 
for some time, sails to-day for England. Dur- 
ing his sojourn in this country Mr. Nichols has 
attended a number of insurance gatherings and 
has become exceedingly popular. 








can Insurance Union to erect a thirty-two story 
building, most of the space of which is taken 
up by a hotel and theater. Arrangements hav- 
ing been made for the leasing and rental cf 
this space, the attorney-general believes that it 
was good judgment on the part of the Amer- 
ican Insurance Union officials to erect a build- 
ing of sufficient size so that it might be leased 
out and reduce the Association’s rental and 
overhead. 





February Life Insurance Increases 

The writings of new life insurance during 
February were 16.5 per cent greater than dur- 
ing February of 1924. This fact is shown by 
a statement which has been compiled by the 
Association of Life Insurance Presidents for 
the use of the United States Department of 
Commerce, which statement is an aggregate of 
the business of forty-five member companies 
having in force 81 per cent of the total busi- 
ness outstanding in United States legal reserve 
life insurance companies. 

The new paid-for business—exclusive of re- 
vivals, increases and dividend additions—of 
these forty-five companies amounted to $773,- 
148,000 during February of this year as against 
$663,736,000 during the same month of last 
year. Thus there is shown a gain of $109,- 
412,000 or 16.5 per cent in 1925 over 1924 for 
the month. 

George S. Galloway, Inc. 

George S. Galloway, former general man- 
ager of the American Service Bureau, 
announces his resignation from that company 
and the organization of a new company known 
as the George S. Galloway, Inc., Inspection 
Service, Chicago, Ill., of which Mr. Galloway 
is the president. 
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Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | | | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY = 7J""[8/"| “Trace 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
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to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 























They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 
peal. But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 





A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts; 
double indemnity and income disability bene- 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 


Peoria Life Insurance Company 
Peoria, Illinois 














THE MUTUAL LIFE 


_ The Mutual Life Insurance Company of New York 
has a record of EIGHTY-TWO YEARS of prosperous 
and 1_successful business. It. has “passed _ through 
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panics, “pestilence and wars unharmed, and to-day, 
as a result of eight decades of endeavor, offers financial 
strength, reputation, magnitude, leadership, and life 


insurance service. 


Those considering life insurance as 
a profession are invited to apply to 





The Mutual Life Insurance Co. 
of New York 


34 Nassau Street New York 
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A Plan for Partnership Insurance 


By Grirrin M. LoveLace, 
Director, School of Life Insurance Salesmanship, New York University 


Our subject is Business Life Insurance for 
the average business man. It would be profit- 
able if we had time to discuss life insurance 
for the one-man business, but we have time 
only to mention the fact that the man who 
owns a business all by himself should base the 
amount of his business life insurance on the 
maximum amount of his debts at any time of 
the year and the probable amount of money 
that would be lost through the liquidation of 
his business. 


PARTNERSHIP INSURANCE PARTNERSHIPS 
AND SMALL CoRPORATIONS 
Partnership insurance for partnerships and 
small corporations is one of the most impor- 
tant phases of business life insurance. Let us 
illustrate partnership insurance by assuming 
that we are going to call on a firm, say the 
firm of Hammer & Diggs, concerning whom 
we have the following information: 


FOR 


“PICTURE” OF HAMMER & Diccs 

Young men employed in the fish business in a 
sea-coast town, dealing largely in smoked fish. 

After years of apprenticeship, each wanted 
to go in business for himself, 

Each man was industrious and thrifty, and 
was worth $10,000 or $12,000. 

Hammer was a man of initiative, a salesman 
always working under a big head of steam. 

He thought matters over and reached the 
following conclusion: 

$10,000 or $12,000 was not enough money to 
start a substantial business. 

He was a good salesman and had clever busi- 


one 
An address delivered at the annual sales congress 


¢ the Association of Life Underwriters of New 
ork, Hotel Astor, New York, March 10, 1925. 


ness ideas, but was not an executive, knew 
little or nothing about buying, keeping books, 
extending credits, etc. 

If the business was to pay, he felt he ought 
to call on the trade within a certain radius. He 
couldn't do this and watch the business. 

He wasn’t the man to start a business alone. 

The idea of a partnership occurred to him. 

He studied his associates and talked to Diggs. 
He found Diggs had been thinking along the 
same lines, and had come to the same con- 
clusion. 

Diggs was industrious and a keen thinker. 
He had never sold—was quiet—didn’t impress 
people who didn’t know him. But he knew the 
fish business. He had bought millions of fish. 
He had been office manager and knew the 


routine. He was now credit man and in charge 
of accounts, banking, etc. He had made a fine 
record. 


Each saw the other could furnish two desir- 
able assets which he lacked: 
1. Additional capital. 
2. Ability of special nature. 
They formed a partnership, pooling their 
capital and their special knowledge and _ skill. 
Hammer was the business-getter. 
Diggs did all the rest. 
From the beginning they did well. 
To-day they are prosperous. 
Hammer is still hammering away at business 
building. 
Diggs is still digging away out of sight of 
customers—buying, managing, conserving. 
The combination is ideal. 
To-day their capital is increased to $40,000— 
$20,000 apiece. 
Suppose one of us knew Hammer & Diggs 
and had the idea of trying to sell them busi- 
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ness life insurance. How would we proceed? 

First, we should probably pick out Hammer; 
or, if we knew Diggs better, we might approach 
him first. 

We would not talk to both together until we 
had convinced one of them. 

We would try to see Hammer or Diggs at a 
time when he could listen without interruption 
for not less than a half hour. 


APPROACH—Co-OPERATIVE BANK PLAN 
We might proceed somewhat as follows: 
Suppose I should come to you and say, I 

represent the commercial department of the 
National Bank and Trust Company. Our bank 
has organized a business men’s co-operative 
plan, the purpose of which is to enable firms 
to pool certain of their losses exactly as the 
fire losses of the country are pooled by prop- 
erty-owners. 

Our bank recognizes that the greatest handi- 
cap a firm can suffer is the loss of the skilled 
services of a valuable partner, official, or tech- 
nical expert by death or by total and perma- 
nent disability. 

By our plan, if your partner should die, the 
thousands of firms who belong to the business 
men’s co-operative plan would, through their 
contributions, come to your aid financially. In 
this way, instead of your suffering a severe 
money loss in addition to the loss of your part- 
ner’s services, you would be aided by your ¢o- 
operative associates, 

Let us look at your business situation for a 
moment and then examine the plan which our 
bank has to offer you. 


Sates TALK 
Mr. Hammer, vou and Mr. Diggs have made 
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a’success of the fish business. I have heard 
the story of how you started. People seem to 
think you are an unusually good combination. 
You are the business getter; Mr. Diggs is 
what we might call the technical man. 

When you started, you must have formed 
your partnership for two reasons—first, be- 
cause each of you needed the other’s capital; 
and, secondly, because each needed the benefit 
of the other’s experience and special knowl- 
edge and ability. Together you were far more 
than twice as strong as each would have been 
alone. You joined your capital and special 
services, 

Now that your business has grown so large, 
you may feel that your joint efforts are even 
More important than they were at the begin- 
ning; at any rate, you still need each other. 

Every now and then you have seen some- 
thing happen to a partner in some other firm, 
and you have instinctively thought, what would 
happen to you if Diggs should die. 


THREE THINGS Coutp Hapren 
There are three things that could happen to 
your partner: 

a. He might die. 

b. He might be incapacitated for life. 

c. He might, years from now feel that he 
ought to retire on account of bad 
health or for some other reason. 

If any of these three things should happen, 
you would suddenly be confronted with the big- 
gest problem of your life. 


Survivor Wants ContTrROL 
If Diggs died, or became totally and perma- 
nently disabled, or retired you would be obliged 
to do one of three things: 
a. Buy him out, or 
b. Take his family into partnership, or 
c. Liquidate and divide the assets. 
But you wouldn't want to take his family into 
partnership, because: 
You want an active, capable partner ; you 
don’t want a silent partner; and you don’t 
want an inexperienced partner telling you 
what to do. Nor do you want the family’s 


lawyer thinking up ways of getting the bet- 
ter of you. 
If your partner died, or became totally dis- 





abled, or retired from active business, you 
would want to buy him out, so as to own and 
control this fish business all by yourself. 

Certainly you wouldn’t want to liquidate— 
your whole lifetime experience and your cap- 
ital are invested here and won’t be worth as 
much in anything else. 

If he should die, you would at once want 
to raise the money to buy him out. His share 
would cost at least $20,000, as that is the 
amount of his capital, without any allowance 
for good-will. Which would you rather do, 
raise $20,000 to pay cash, or arrange with his 
estate to pay 2% per cent of the principal 
annually until the debt was liquidated without 
any interest on the principaf? 

Of course; you would much rather pay the 
2% per cent—only about $500 a year. You can 
do this by joining the business men’s co-opera- 
tive plan, organized by my bank. 


TRANSFER AGREEMENT 
Now, I am going to explain the bank’s plan, 
which we call a transfer agreement. The pur- 
pose of the transfer agreement is four-fold: 

1. To guarantee the transfer of your part- 
ner’s share to yor. 

2. To fix the price you would pay. 

3. To provide the money from the bank 
immediately at your partner’s death 
to settle with his estate. 

4. To guarantee his widow that she will 
receive 100 cents on the dollar for 
her husband’s share in the business. 


Co-PARTNERSHIP SUPPLEMENT 

Your transfer agreement is a supplementary 
agreement to your co-partnership contract. It 
will provide that— 

1. Whereas, you and Diggs are associated 

in partnership, 
Whereas, the interest of each partner 

is $20,000, and 
3. Whereas, each of you joins this bank 
plan. Therefore— 

case either partner dies, $20,000 
shall be considered the value of his 
interest and shall be paid by the bank 
to his wife, and this shall be in full 
settlement, except that a post-mortem 
inventory shall be taken, and, if the 


to 


I. In 


34 


Thursday 


— 


deceased partner’s share in the firm 
is greater than $20,000, then such 
excess shall be paid in instalments 
within a certain number of month 
or years. 


INSURANCE SITUATION AT DEATH 

Here’s the way it would work, if your part. 
ner died: 

You would become the sole owner of a busi- 
ness worth $40,000, and your partner’s wife 
would receive $20,000 in cash. Thus, you would 
have full control of the business, own twice 
as much capital as you did before, and yet 
your partner’s wife would get 100 cents on 
the dollar for her share in the business. If 
you wanted to, you could employ someone to 
do your partner’s work, or, if you found the 
right man, you could sell him an interest in the 
business. 

That isn’t all. Consider how favorable your 
situation would be in the eyes of your credit 
ors and bankers. 


BANKER’S CONFIDENCE 
As soon as your banker and trade creditors 
learned that Diggs had died, they would begin 
to wonder how soon they could get their money 
out of Hammer & Diggs. The banker would 
look up your account and your loans. Trade 
creditors would call for your statements, 
Everybody would be wondering how you were 

going to handle things. 

But suppose you went at once to see your 

(Continued on page 39) 
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An Agency Problem--How to Meet It 


By Hucu D. Hart, 


Of Hart and Eubanks, General Agents in New York of the A®tna Life Insurance Company 


Every life insurance sale, whether the pros- 
pect acquiesces easily, or with difficulty, is an 
intellectual and spiritual triumph for the agent 
who makes it, and even in defeat the salesman 
may feel the thrill over a well-fought battle. 

Our great vocational problem is not to make 
a profession of our calling. Our vocational 
problem is adequately to insure an inadequately 
insured America. If we do that, life insurance 
salesmanship will evolve into a profession or a 
business, or whatever most aptly describes the 
great service it will have rendered. 

The solution of both our individual problem 
and our vocational problem centers around the 
answer to the question, “How can I increase 
my production?” Two sweeping reforms must 
take place. First, the inward reorganization 
of the forces within ourselves; second, the out- 
ward reorganization of the forces outside our- 
selves. Let us first consider the inward re- 
organization. To reorganize ourselves within 
we must do the following things: 

We must do a certain amount of creative 
thinking every day. We must broaden our 
knowledge of our business. We must become 
conscious of greater money requirements for 
ourselves and our families. We must become 
conscious of greater money requirements for 
others, and recognize that increased life insur- 
ance will help them provide for those require- 
ments. We must become imbued with a deeper 
spiritual conception of our salesman’s respon- 
sibility adequately and properly to insure men’s 
lives. We must strengthen our will to work 
and our resolution to do whatever legitimately 
needs to be done at whatever sacrifice, in order 
to help solve our individual and vocational 
problems by serving others with the benefits of 
life insurance. 

The reorganization of the forces outside our- 
selves must be based upon the principle of 
using legitimate modern business instrumental- 
ity for increasing the distribution of life insur- 
ance benefits; heretofore the average life un- 
derwriter has used only a few of these in- 
strumentalities. In the main, we have re- 
stricted ourselves to the use of only one; 
namely, persuasion. We called it salesmanship 
and let it go at that. 

I would be inclined to say that the in- 
strumentalities most effective in distributing the 
goods we, in the vocation of life underwriting 
have to sell, should be divided into six classes, 

as follows: 

Persuasion or salesmanship. 

Service. 

Capital. 

Organization. 

Publicity. 

Post office and telegrams. 

Let me make a brief suggestion or two re- 


From a recent address delivered at the annual sales 


— of the Colorado Life Underwriters Associa- 


garding the application of these outside forces 
to our problem: 

Persuasion can be made more effective if we 
shorten our interviews. 

Life insurance in my judgment is passing 
through a period of evolution. When our task 
shall cease to be that of selling life insurance 
to the higher task of serving through life in- 
surance, we shall not make sales which cease 
with the delivery of the contract, but we shall 
enter into engagements for continuous service 
to our clients, and through the value of this 
service our sales will grow. 

Money has never been considered an impor- 
tant factor in the building of a successful 
corner in life underwriting. General agents 
have made the mistake of arguing with men 
who were contemplating entering our business 
that no capital was necessary. This has been 
laid before them as an inducement to enter 
the business. 

We have a requirement in our agency that 
no man be given a contract who cannot finance 
himself for a given period. In every other 
business a certain amount of the earnings is 
reinvested into the business, but we have here- 
tofore had the prevailing idea amongst life in- 
surance men that they were to take all of their 
earnings and invest them everywhere else, ex- 
cept back into their own business. Incidentally, 
I would like to see the life insurance sales- 
men become larger and larger investors in the 
stocks of their own companies. 

Organization has not been carried out by in- 
dividual salesmen to any great extent as yet, 
perhaps because of the feeling that they were 
individual, and consequently had nothing to 
organize. The successful life insurance sales- 
men of the future, in my judgment, will be 
organized as follows: 

Proper banking connection. 

Suitable offices, 

Advertising manager. 

Tax expert. 

Expert on wills and trusts. 

Prospects securing department. 

Expert on insurance programs. 

Junior salesman to arrange appointments. He 
will be the directing head of this organization 
and will use his personality and ability to 
master men; to close the business which his 
corps of experts assist in bringing up to the 
point where his force and individuality are 
needed, and his experts will also constitute his 
organization for giving continuous service to 
his clients. 

Publicity, backed up by merit, will build any 
business; particularly is it effective in the life 
insurance business. Recently by cultivating 
the acquaintance of a reporter on a prominent 
New York financial paper we were successful 
in getting a news item printed concerning our 
company which resulted directly in obtaining 
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insurance amounting to $21,000 in premiums. 

The post office and the telegraph offices are 
silent partners, eagerly awaiting the overtures 
of the life insurance men to contain their con- 
genial and effective report in solving the 
problem. 

I cannot understand why these great in- 
strumentalities are not used more consistently 
by the life insurance men of this country. I 
can get men to inquire about life insurance 
through the mails, and can almost pre-determine 
whether my replies will be 1 per cent or 75 per 
cent, and I can also cause men to wire me in- 
quiring about life insurance, and yet I am only 
an amateur in the art of using these silent part- 
ners. Every ambitious life underwriter should, 
before the sun goes down on another day, par- 
take himself to the office of some capable ad- 
vertising agency, and pay him a retainer to 
assist him in utilizing to the fullest the possi- 
bilities of the postoffice and telegraph offices 
as aids in building his business bigger. 


SPEAKS ON INVESTMENTS 
Edward D. Duffield Points Out Some Facts 
on Taxation 

In an address before the Bond Club of New 
Jersey on “Insurance Investments,” in a re- 
cent meeting of this city, Edward D. Duffield, 
president of the Prudentiat Insurance Com- 
pany of America, discussed some of the phases 
of taxation as it affects policyholders. 

The reserves of policyholders, he said, were 
levied on for $60,000,000 annually for purposes 
almost entirely local, and from which the 
policyholders as a body derived practically no 
benefit. He hoped, he added, that some day 
there would be a general revision of such laws, 
resulting in a greater measure of justice ta a 
body of citizens comprising virtually half of 
the population of the country. 

With regard to investments, he said the life 
insurance companies of America had done their 
part in the development of the country. They 
had invested largely in enterprises to provide 
adequate transportation facilities, improved 
means of communication, and were now 
engaged in promoting a solution of the housing 
problem. The Prudential, he said, had virtually 
half of its available funds in bonds and mort- 
gages to finance home building. 

Haley Fiske, president of the Metropolitan 
Life Insurance Company, New York, was 
among the guests of the Bond Club, and he 
nodded vigorous assent as the head of the Pru- 
dential told of the integrity of insurance com- 
pany management, and how the insurance com- 
panies of the country were administering the 
assets of their policyholders with eyes single 
to principles of service and safety. 

“There is not one that is not safe,” he said; 
“not one that isn’t secure, and not one that is 
not properly discharging its duties as trustee.” 
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“SERVICE RENDERED BY MODERN 
LIFE INSURANCE” 
New Chart Points Out Various Require- 
ments Met by Such Protection 

Every agent knows that if every individual 
were aware of the benefits to be derived from 
the possession of life insurance there would be 
little or no difficulty in selling this type of pro- 
tection. Not long ago, and bearing in mind 
the educational welfare of life insurance agents, 





North American 
National Life 
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Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 








A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 
Massachusetts Mutual 
Life Insurance Company 
Spriagheld, Massachusetts 


Incorporated 1851 
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THe Specrator published a_ chart, called 
“Sources of Names of Life Insurance Pros- 
pects.” That chart showed the agent exactly 
where and how to find new applicants for life 
insurance, and its distribution was attended by 
extraordinarily successful results both from the 
standpoint of the companies and from that of 
their representatives. 

Following its previous effort along this line 
and on behalf of agents, general agents and life 
insurance companies, THE SPECTATOR presents, 
on the opposite page, another chart, entitled 
“Service Rendered by Modern Life Insurance.” 
This second chart summarizes all the argu- 
ments in favor of taking out life insurance, and 
gives at a glance the various risks against 
which life insurance affords protection. In- 
dividual benefits, disability benefits, service to 
the public, insurance to provide for inheritance 
taxes and similar needs are graphically por- 
trayed. 

As an educational medium, the chart, entitled 
“Service Rendered by Modern Life Insurance,” 
does all that an instructor could hope to do in 
the way of teaching agents what life insurance 
accomplishes. Furthermore, the chart is of 
nearly equal value for indicating to prospects 
just what their life insurance requirements may 
be. It is thus of real interest and tangible value 
to agents and prospects and fulfills a two-fold 
purpose. Life insurance companies and others 
desiring to distribute this new chart, in pam- 
phlet form, to agents, policyholders and pros- 
pects, will kindly address all inquiries regard- 
ing prices, etc., to The Spectator Company. 





Selling Insurance by Written Program 

G. W. Patterson, general agent of the Pacific 
Mutual Life at Charlotte, N. C., comments as 
follows, in a letter which he has written to the 
author, on a new pamphlet recently published 
by The Spectator Company, entitled “Selling 
Insurance by Written Program”: 

I want to thank you very much for your 
kindness and thoughtfulness in sending me a 
copy of your booklet on “Selling Insurance by 
Written Program.” I also want to congratulate 
you on this fine piece of work. It is the best 
thing of the kind I have seen. 

I should like to have about a dozen copies. 
If you will have them sent to me with an in- 
voice, I will be glad to pay for them. 

I have not been able to get my men to give 
the attention they should to this program plan, 
but I have a few that I am trying to concen- 
trate on and see if I cannot get them to give 
it a thorough tryout. 

Mr. Patterson has a keen business mind and 
has been engaged in life insurance a number 
of years and is recognized as a successful gen- 


eral agent. 





Letters from a Life Insurance Man to His 
Son 

Under the above title, Bert Swift of New 
Bedford, Mass., has published a series of let- 
ters supposedly written by a life insurance 
agent to his son, who is conducting the business 
during his father’s absence. The letters are 
not only entertaining, but contain many good 
suggestions and much excellent advice. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$2,878,546.00 on Deposit with the 
Indiana Insurance Department 


$411,739.90 Surplus Protection to 
Policyholders 


$38,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
— TENNESSEE, TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 














ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 
CHICAGO NATIONAL 
LIFE INSURANCE CO. 


202 So. State St. Suite 314-324 


Chicago, Illinois 

















NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 











More Tekneek-—-Being 


THE SPECTATOR 


LIFE INSURANCE EDUCATIONAL SECTION 


Letters of a Would-Be 


Thursday 


Life Insurance Agent to His Girl 


By H. L. Jones 





The “hero” of these letters is of a type 
that is fast becoming obsolete, there be- 
ing no room for such as he is in a busi- 
ness which now requires undoubted gifts 
of personality, ability and general knowl- 
edge. The accompanying letter ts the 
sixth of a series which brings out in a 
novel manner the mistakes an agent can 
make. Companies or general agents that 
are interested are invited to write to the 
editor and if sufficient intcrest is shown 
they will be issued in booklet form.— 
Epitor’s Note. 


put it on the card and it says how much is the 
mortgage. Maybe there’s bonds, but all bonds 
isn’t good. A fello with 8 per cent bonds often 
finds the office closed and the treasurer missing 
when he’s badly wanted. 

Finally, you know how much insurance yoyr 
prospect has and in what companys. This js q 
lot of detail. They call it a mental picture, 














My Dear Gladys: 

Your letter just come. It certainly is a treat, 
after the last. I am glad the calender came for 
ma. Did you notice the millions of assits, 
Gladys? I wish we had some of them. It 
wouldn’t take me long to fix up things so as 
we need never part. Constant, eh? 

I wouldn’t mind keeping your father then, 
Gladys, as he can’t have so long to live if those 
tables I mentioned before, tell the truth. Any- 
way its a selfish fello that wants to take all 
the assits of life and won't take none of its 
liarbilities. 

You must admit, Gladys, your father is a 
liarbility so far as you’re concerned. Take one, 
take all, as the saying is. What he said about 
Annie is like his nature and I know he would 
like me to fall for her. He always has lots to 
say, especially when he’s working. If I did 
have Annie, there’s one thing. I’d only have 
her to keep and not her old man. 

Regards business. It might be better. I 
feel like it says in the hymn: 

“Where every prospect pleases 
“And only mine is vile.” 

Its funny why they call a man a prospect, 
Gladys, unless it means something seen from 
a distance. A prospect sometimes seems nice 
from a long way off, but an awful dump when 
you're close to it. Same with a male. A pros- 
pect like a field or a mountain can never give 
you the same feelings as a man. With the first 
you only view, but with the man you interview. 
And these things looking so similar have no 
resemblans reely. 

If a mountain could talk back at you I would 
never go nere one. Regarding a male prospect, 
you first of all get a card which tells you all 
about him. It has spaces and lines on which 
you find out how old he is and write it down. 
If he’s married. And why. How many chil- 
dren and their sects. What does he earn. What 
are his hobbies or if he has got none. Is he 
religius. If so, how? Names of his friends 
that you know, and do they know you? If 
he believes in clubs or societies, alright. You 
join them. If he doesn’t you don’t. 

Perhaps he owns his own home. If so, you 
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The Providers 


Life Assurance 
Company 
Operates in IIlinois, Ohio, 
Missouri and Michigan. 


Desires to secure a capable 
agency organizer. 


Salary and commission. 


Apply Home Office 
1530 N. Robey Street 
Chicago, III. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,500,000. In- 
surance in force $115,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today. 
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I have a mental picture of you, Gladys, that 
beats this all hollow. And none of it detail, 
as you might say. Anyone would think, Gladys, 
when you know all this about a fello there 
wasn’t much chance of him getting by. Then 
you tell him of his needs. This is sometimes 
hard. 

Suppose you have a fello about 35, getting 
$12,500 a yere and a handsome wife with two 
children. One a boy and the other a girl. He 
owns a $10,000 house and has a car. He be- 
longs to clubs and he plays golf. In religion 
he’s quite decent. Carries lots of insurance and 
is popular. 

What does he need, Gladys? He seems to 
me only short of heaven and he’s in no hurry 
to go there. 

If I had all that, and you Gladys, with those 
children. I’m getting fresh, eh Gladys? I 
hope you don’t read my letters to your ma. You 
can read the insurance parts, because they are 
what is known as informing. 

To resume. This mental picture usually has 
looked after things, and he has his _ bene- 
fishiaries all provided. Even the inheritance 
tax. 

A man like this is the sort that’s loaded to 
the hilt. Being loaded, he won’t go off, as you 
might say. You see what I mean, Gladys? 

Men like these aren’t like those 
they are firm believers in insurance and does 
nothing. I haven’t been at it long, Gladys, but 
I've seen men die who were firm believers in 
insurance and all they left their family was 
their firm belief. 

I haven’t seen much of Annie as I stay in 
evenings doing work on the correspondense 
coarse. I’m like that. Determined. And 
steady. 

It’s getting late and I’ve two more lessons 
to do. So will close. I suppose you have the 
usual bunch around the drug store, but you 
don’t give too much news about home. 

I'm feeling quite bucked up at present. Hope 
you are the same. 

Yours to a surrender, 


who say 


HENry. 


A Plan for Partnership Insurance 
(Continued from page 34) 
banker and said, “Diggs has died. But we 
were subscribers to the National Bank and 
Trust Company’s co-operative plan. Auto- 
matically, I become the sole owner of the 
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business, and Mrs. Diggs gets $20,000—100 
cents on the dollar—for her husband’s interest. 
Everything is settled. Let’s fix up my account 
with you.” 

I don’t need to suggest to you what your 
banker’s reaction would be. You know that 
he would be greatly relieved because he would 
know: 

1. That your business would not be inter- 
rupted and would not be involved in 
Diggs’ estate. 

2. That you had the money to hire neces- 
sary help, or that you could take a 
good man into partnership. 

And you know that, instead of your credit 
being seriously impaired, your banker would 
probably feel that he had never really known 
what a far-sighted business man you were. 


Winow’s ADVANTAGE 

Think, too, of Mrs. Diggs’ situation. Jn- 
stead of being worried as to how her share of 
the business would be settled, she receives dol- 
lar for dollar—her husband’s entire interest. 

If you should die and leave your wife $20,- 
ooo in cash, you wouldn’t want her to take 
the money and invest it in a business such as 
yours. Business is a business man’s risk. Mrs. 
Diggs could put her $20,000 into good securi- 
ties affording her a fair income, safety and 
freedom from worry. It would be an excellent 
thing for her. Your partner’s widow would be 
dealt with exactly as you would want your 
wife to fare in a similar situation. 


DISABILITY RETIREMENT PLAN 

Mr. Hammer, if what I have already told 
you were all, the bank’s plan would still be 
wonderful; but that isn’t all. 

Every day, somewhere, some business man 
is forced to quit work because of total blind- 
ness or the loss of his hands or feet, or be- 
cause by accident or disease, paralysis, tuber- 
culosis, etc., he has become totally incapacitated 
for future work. The co-operative plan of the 
hank’s department provides for 
that. If such a thing should happen to Mr. 
Diggs, the bank would pay him $200 a month, 
$2400 a year, and would allow the firm a credit 
of $500 a year, as long as he lived and re- 
mained unable to work. Also, when Diggs 
ded, the bank would pay $20,000 to his wife 
and you would own the business. 

With Mr. 
work, he would practically be a silent partner, 


commercial 


Diggs totally incapacitated for 


and your agreement could provide that his total 
compensation would be the $2400 paid by the 
bank, or this sum plus 10 per cent of the net 
income of the firm after paying all salaries and 
expenses. If this 10 per cent amounted to 
$1000, his total income would be $3400, 17 per 
cent on his investment of $20,000. And you 
would have his previous share of the profits, 
minus the $1000, with which to pay the salary 
of a good man and to strengthen your credit. 
Buyinc Him Out 

It could also be provided that you would 
have the option, after two years of continued 
total disability, of buying him out at, say, $20,- 
000, and the bank would set a value on its con- 
tract with Diggs, which you could deduct from 
the $20,000. For example, you are both 35 
years old now. Assume that Mr. Diggs became 
totally disabled 8 years from now and that two 
years later you would want to exercise your 
option of purchase. You would pay Diggs $20,- 
000, less about $3000, or $17,000, and you could 
draw on the bank by cancellation of your own 
contract for another $3000, so that you would 
only have to put up $14,000 to acquire his 
interest worth $20,000. And you would have 
ample time in which to arrange for this. 

And if you bought Diggs out, he would 
have $2400 a year as long as he continued 
totaily disabled, also $17,000 in cash, and a 
guarantee that at his death the bank would pay 
his wife $20,000. 


Oxtv AGE RETIREMENT 
Finally, suppose that you and Mr. Diggs con- 
Suppose 
that at age 65 he wanted to retire, and that you 
desired to continue the business alone, or vice 


tinue in partnership for many years. 


versa. 

Your joint contracts with the bank would 
then be worth $20,000 in cash. This would be 
You could pay this amount to 
Mr. Diggs and pay any balance in instalmentts, 


a firm asset. 


thus becoming the sole owner of the business. 

Or, if you both desired to liquidate the busi- 
ness and retire, you would divide $20,000 cash, 
plus whatever you would receive from the sale 
of your stock and good-will. 

Mr. Hammer, if the National Bank and Trust 
Company should make you this proposition, 
you would be surprised, and you and your 
partner would consider it a wonderful plan. 
Of course, I don’t represent the bank. The 








EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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bank couldn’t do it, but my company does make 
you this identical proposition. 


6 Per Cent Liasitity vs. 21%4 Per Cent 
ASSET 

If your partner should die and you had to 
borrow $20,000 to buy him out, you would have 
to pay 6 per cent, or $1200 a year, for a liabil- 
ity. This plan will require from each of you 
an annual deposit of only about 2% per cent, 
or $500 a year (as you are both 35 years old), 
and this will secure you not a liability but an 
asset of $20,000 when either dies, and an in- 
come of $2400 a year in case of either one’s 
becoming totally disabled. Besides, both poli- 
cies will have values growing gradually until 
at age 65 they will have a total value of over 
$20,000. From year to year they will have 
cash values that will give you a sinking fund 
against which you can draw when your bank 
credit is exhausted. 


Interesting Insurance 


An insurance transaction that attracted a 
rather unusual amount of attention was the 
recent increase of life insurance of Dr. Edward 
A. Weiss, a prominent surgeon of Pittsburgh, 
Pa., bringing it up to a total of $375,000. This 
amount of insurance on the life of a medical 
man is in itself a striking feature of life in- 
surance, affording a somewhat astounding il- 
lustration of insurance on personal skill, ac- 
quired by training, a thing that can be utterly 
obliterated by death. 
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RECENT LIFE INSURANCE -POLICIES 
Payroll Deduction Plan of Jefferson Stand- 
ard—New England and Continental 
Contracts 


The Jefferson Standard Life Insurance Com- 
pany of Greensboro, N. C., has announced a 
payroll deduction plan of life insurance. It is 
issued on any regular contract except term, on 
a monthly premium basis. The $5 minimum 
premium is waived. The plan requires that 
there shall be applications from at least ten 
employees of any one concern, totaling $20,000. 
Full medital examination is required for 
amounts over $3000. For less amounts a 
special questionnaire is required. There is no 
loading for monthly payments, the rate being 
one-twelfth the regular annual premium. The 
plan provides for deduction of the premium 
each month by the employer from the salary of 
the employee at his request. It can be readily 
discontinued by either employer or employee 
upon request of either. The insurance can be 
continued on his own account by any employee 
leaving the organization, though it is expected 
that he will change his policy in order to pro- 
vide the five-dollar minimum premium. No 
such change is absolutely required. 


New Contracts oF New ENGLAND MuTUAL 

The New England Mutual Life Insurance 
Company of Boston, Mass., has announced a 
new set of contracts, effective March 1, 1925. 
The policies contain all features heretofore car- 
ried and, in addition, several innovations. The 


first page is a complete contract in itself, ip. 
cluding all features that enter into a moder 
contract. It is believed to be the first policy the 
first page of which is so constructed. 

An important feature is the granting of loans 
at the end of the second year, for the Purpose 
of paying the third premium only. 

The consent of the beneficiary is not required 
to make a change of beneficiary. 

A fifth settlement option allows payment of 
proceeds in specified sums, until exhausted, 

The war clause has been eliminated. 


CoNTINENTAL LiFe Poricy 
The Continental Life Insurance Company of 
St. Louis, Mo., is issuing a new contract which 
provides for the payment of dividends at the 
end of the first and subsequent years, subject 
to the payment of premium for the next year, 
It is known as the annual dividend policy. 


The Insurance Who’s Who 


The Insurance Who’s Who for 1924 has been 
issued by the Insurance News. It is a brief 
biographical dictionary of the principal officials 
of British insurance companies at home and 
abroad, and was issued near the end of 1924. In 
addition to listing hundreds of insurance men, 
mentioning their business connections and giy- 
ing biographical sketches of them, this book 
presents lists of claim assessors and data con- 
cerning various organizations of underwriters. 
It may be obtained through The Spectator 
Company at $2.50, delivered. 








OF AMERICA 


and prosperity for the Company. 


For information concerning 
address: 


Home Office: 





The Guardian Life 
Insurance Company 


Established 1860 under the Laws of the State of New York 


These figures taken from the 65th Annual State- 
ment show that 1924 was another year of progress 


Paid-for Business, 1924............ $45,251,784.00 
Insurance in Force, Dec. 31, 1924. .250,179,130.00 
Admitted Assets.................. 48, 464,593.38 
ETS 61 rr 42,524,200.53 
Surplus and Dividend Fund....... 5,940,392.85 
Paid to Policyholders and Their 
Beneficiaries............... 6,382,080.70 


Agency opportunities, 
T. LOUIS HANSEN, Vice-President 


50 Union Square, New York 
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NOW READY 





THE LIFE AGENTS BRIEF 


First in the Field with the new Rates 


Dividend Schedules, Surrender Values, Net Costs, Policy 
Provisions, Group Rates, Industrial Rates, etc. 


The only book arranged by ages—the only logical 
and proper way to present this. class of information. 


Price, $2.00 
Wholesale Rates on Application 


ORDER NOW 





CHICAGO 


THE SPECTATOR COMPANY 


NEW YORK 




















Insurance In Force 4 


JAMES B. BROWN, Louisville, Ky., 
President National Bank of Kentucky, 

Chairman of the Board Inter-Southern Life Insurance Co. 
JAMES C. STONE, Lexington, Ky., 
President Burley Co-operative Marketing Association 
COLONEL C. C. MENGEL, Louisville, Ky., 

President The Mengel Company. 
E. J. O’BRIEN, JR., 
Vice President E. J. O’Brien & Company. 
J. GRAHAM BROWN, 


Louisville, Ky., 


Louisville, Ky., 
President Brown Hotel Company, 
President W. P. Brown & Sons Lumber Co. 
WALTER I. KOHN, Louisville, Ky., 
President Herman Straus & Sons Company. 

T. B. WILSON, Louisville, Ky., 
Vice President and General Manager Louisville Gas and Electric Co. 
B.S. WASHER, Louisvillle, Ky., 
Lawyer, 


Vice President Herald-Post Company, 
Vice President Kaufman-Straus Company.. 
JUDGE J. A. DONALDSON, Carrollton, Ky., 
President First National Bank of Carrollton, 

Second Vice President Inter-Southern Life Insurance Company. 
EARL S. GWIN, Louisville, Ky 
President Lincoln Bank and Trust Company. 

WILLIAM E. MASSEY, Louisville, Ky., 
President Ryan-Hampton Tobacco Company. 





COCHCSCR CSCC CRE CKC CH HHH RSC ECR EE 


(6) Making total assets of... . 02... ccc ccc cece cece sees secscesecnces $11,521,843.28 


Inter-Southern Life Insurance Co. 


Louisville, Kentucky 


RESOURCES 


(1) Has on deposit with State Treasurers for the security of all policy- 
Wiehel@U Sis fcr 5s crane noe ca inarieanees 
(2) Has loans to policyholders within policy reserves.................. 
(3) Has other invested assets............ 
(4) Making total carefully invested securities covering all liabilities. . .$10,618,867.11 
(5) Over and above these resources the Company has invested capital 
and surplus for the further protection of policyholders amounting 


Spe ee een pe mn rere reer em $ 7,517,647.18 


2,532,499.77 
568,720.16 


902,976.17 


$102,408,409.00 


DIRECTORS 


JAMES F. RAMEY, __. Louisville, Ky., 
Secretary-Treasurer Fidelity Life and Accident Insurance Company. 
ELLSWORTH REGENSTEIN, Cincinnati, O., 
Chairman of the Board, Central Savings Bank and Trust Company, 


Newport, Ky. 
EDWARD F. PETER 


Director Liberty Insurance Bank. 
D. C. STIMSON, Owensboro, Ky., 
President D. C. Stimson Lumber Company. 
Cc. I. HITCHCOCK, 
President The Insurance Field Company. 
W. B. STANFIELD, 


GEORGE G. SUMMERS, 
Manager for Eastern Capitalists. 
M. M. PARRISH, Gainesville, Fla., 
Florida State Manager Inter-Southern Life Insurance Company. 
JAMES R. DUFFIN, Louisville, Ky., 
President Inter-Southern Life Insurance Company. 

W. W. MOORE, Louisville, Ky., 
First Vice President Inter-Southern Life Insurance Company. 
STANLEY REED, Louisville, Ky., 
Secretary Inter-Southern Life Insurance Company. 

Cc. B. NORDEMAN Louisville, Ky., 


Louisville, Ky., 


Louisville, Ky., 
Mayfield, Ky., 


Lawyer. 
Wichita Falls, Tex., 


Assistant Secretary Inter-Southern Life Insurance Company. 
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Recommended by 47 Years’ Successful Operation 


Legal reserve certificates on the American Ex- 
perience table of rates. 


Six popular certificate forms for from $1,000 
to $10,000 on the Whole Life, Life Paid-up at 
Age 70, Endowment at Age 70, 20-Pay, 20-Pay 
Endowment at Age 70, and Term Plans. 


Income disability, double indemnity and spe- 
cific benefits. 


Incontestable certificates containing paid-up 
and extended insurance, and cash surrender non- 
forteiture features. 


Sick and Accident Department providing up- 
to-date certificates paying from $20 to $100 
monthly for sickness or accident. 


Premiums payable monthly with reduced rate 
for semi-annual or annual payment. 


A mutual co-operative society belonging to its 
members and furnishing legal reserve life insur- 
ance at cost. All certificates participating and 
all gains and savings returned in the form of 
dividends. 


Operates on the lodge system with beautiful 
and inspiring ritual teaching patriotism and fra- 
ternity. 

Maintains home for aged and indigent mem- 
bers, provides special sanatorium treatment for 
cancer and tubercular cases, extends special re- 
lief to worthy and needy members in distress. 
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THE MACCABEES 
Statement, December 31, 1924 


V 
Assets 
Real Estate (actual cost)............ $ 75,000 
First Mortgages on Real Estate se- 
cured by property worth more than 
OMI 55.5058 os carats eer eee ee ek 3,378,894 


Government and Municipal Bonds 
(Market: Valse); coi sc osc e668 6 ee 17,725,403 





Cash and Bank Deposits at Interest . 653,719 
Other Assets including interest ac- 

crued and cash in transit......... 1,116,337 
Total admitted assets............... $22,949,353 

Liabilities 

Reserve for Current Claims......... $ 670,024 
Legal Reserve American Experience 

314 per cent calculated in accord- 

ance with the legal reserve Stand- 

ards of the State of Michigan..... 17,593,012 
Reserved for Mortality Fluctuations. 2,000,000 
Investment Contingency Reserve... . 150,000 
Refunds Payable to Members in 1925 630,590 
Unassigned Funds 

Life Benefit Department .......... 703,844 

Sick and Accident Department... . 502,706 

Relief Department................ 669,878 

Other Departments............... 29,299 
2 CES PS, RAEN EOaen Ro OCP R ICE ESTE SSRN RE ee SAL $22,949,353 
Rate of Interest Earned during 1924 .5.75 per cent 
Insurance in Force............... $198,724,169.00 


Benefits Paid Since Organization .$155,610,974.84 


Increase in 1924 
Increase in Assets.................... $3,902,202 
Increase in New Business............. 7,035,000 


Growing All the Time! 








A Maccabee certificate combines the best features of legal reserve in- 
surance with all the benefits of the local lodge at no increase in cost. 


Attractive agency contracts open to men 
who can show clean records of production 
and who believe in the mutual co-operative 


system. 


IneQiCas 


THE MACCABEES 


America’s Strongest Fraternal Benefit Organization 


A. W. FRYE, Supreme Commander 


DETROIT, MICH. 




















LST TLE! 
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